
RELIANCE INDUSTRIES LTD. | HDFC BANK LTD. 
TITAN COMPANY LTD.

Market Overview                                          
Prominent Headlines 
Q&A with CIO
Mutual Fund Overview                                                        

Stock Picks                                
Monthly Insight Performance                 
Sector Outlook - Chemical

Q2FY23 Management Concall
Economy Review                                          
Startup Corner                         

Electricity Amendment Bill 2022
Technical View                                             
World Economic Event Calendar     

November 2022

INSIGHT

Domestic Strength VSDomestic Strength VS    
Global Global PainPain

Q&A WITH 
Mr. Paras Bothra, 
Chief Investment Officer,  
Ashika Investment Managers Pvt. Ltd.



2November 2022 INSIGHT

INSIDE  
THIS ISSUE

Market
overview1

30 Sector -
Chemical

47 Startup
corner

Economy
Review 43

Monthly
insight  
performance 25

Electricity
Amendment  
Bill 2022 48

World
economic 
calendar 56

16 Stock Picks
•  Reliance Industries Ltd.
•  HDFC Bank Ltd.
•  Titan Company Ltd.

8 Q&A with  
Mr. Paras Bothra, Chief 
Investment Officer, Ash-
ika Investment Managers 
Pvt. Ltd.

Prominent 
headlines  
October 2022 6PROMINENT

HEADLINES

Mutual
fund performance 12

34 Q2FY23
Management 
Earnings Concall

52 Technical
view



1 November 2022INSIGHT

Market
OVERVIEW

Domestic equity markets have been resilient 
in the last few weeks and have outperformed 
other leading equity indices around the 
world. In fact, YTD Indian equity indices 
have actually beaten majority of the global 
indices barring a handful like Indonesia and 
Brazil. BSE Sensex and NSE Nifty delivered 
YTD return of 2.96% and 2.49% respectively 
as against -11.85% for Dow Jones, -17.26% 
for DAX, -13% for CAC 40, -4.59% for FTSE 
100, -5.86% for Nikkei 225 and -19.89% for 
Shanghai (as of October 28th 2022). 
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The comparison is significant 
considering that the last year has 
been one of the most challenging 
for the emerging markets with the 
cocktail of concerns ranging from 
USD appreciation, rising global 
inflationary pressures, increase 
in crude oil prices, recessionary 
risks, drying global liquidity and of 
course foreign investment outflows. 
Inflation has been most severe one, 
an outcome of Covid-19 which led to 
snapping out of global supply chains 
and high logistics costs. As things 
were about to normalize, Russia 
raged a war against Ukraine, and 
the world had to deal with sustained 
period of inflationary pressures, 
especially for Europe which was 
heavily dependent on both Russia & 
Ukraine for energy supplies and food. 
Europe’s economy has turned fragile 
and expected to witness recessionary 
conditions while US could witness 
extreme slowdown with technical 
recession in between (expectedly 
from Q3 of CY23). Most central banks 
opted to raise rates aggressively to 
tackle this challenge while a few 
others have also kept rates to support 
economies.

Inflationary pressures have got more 
entrenched and broader based now 
than the Covid-supply-chain causes 
or the Russia-Ukraine causes. This 
essentially implies that it will take 
longer to come back to the targets set 
by central banks and thus implying 
lingering pain for the global equity 
markets. For instance, the US CPI 
at more than 8% would structurally 
come down to Fed’s target rate of 
2% sometime in 2025 at the earliest. 
Similarly, Eurozone CPI is running 
close to 10% against its target rate 
of 2%. The ECB in its statement said 
“Inflation remains far too high and 
will stay above the target for an 
extended period”. This is where the 
challenges and concerns emanate and 
the situation could aggravate further 
as winter draws near and it needs 
to be seen how Europe manages its 
energy needs. This is where India 
emerges as relative attractive since 

India’s CPI has been rather range 
bound due to limited impact of 
imported inflation. India’s Sep’22 
CPI at 7.41% was ahead of the upper 
range of 6%, however the inflation 
is not too far away from the target 
range of 4% to 6%. Thus, the Reserve 
Bank of India (RBI) didn’t have to 
be too aggressive and raised rates 
by 190 bps as against 300 bps by the 
US Federal Reserve. The developed 
central banks led by Fed continue 
to remain aggressive and which has 
been reflected in rising yields and 
dollar appreciation.

The RBI monetary policy committee 
(MPC) itself has failed to stick to its 
inflation mandate and will hold an 
additional meeting on November 
3rd to discuss RBI’s response to the 
government for the same. According 
to the Monetary Policy Framework 
under the RBI Act, if the central bank 
fails to meet the inflation target, it 
shall have to provide a report to the 
government listing the reasons for 
failure, remedial actions proposed 
to be taken, and an estimate of the 
time-period within which inflation 
shall be brought back to target. The 
data officially marks the failure of 
the MPC to keep average inflation 

within the mandated 4% to 6% target 
range for three successive quarters. 
The rupee might have depreciated 
~11% against the dollar due to relative 
strength of USD as dollar index 
alone gained ~20%, rupee has also 
gained against pound, yen and euro 
during the same time period. It’s no 
brainer that the major risks for India 
at this point of time emanate from 
the external side. IMF has recently 
revised down India’s economic 
growth for FY23 by 1.4% to 6.8% and 
expects FY24 growth to be at 6.1% 
weighed down by slowing external 
demand, tightening in monetary 
and financial conditions. It’s true 
that India lost nearly $85 billion of 
its forex reserves in the first half of 
the fiscal year, the second biggest 
depletion among major emerging 
market (EM) peers during the period. 
However, the reserve cover still 
remains strong at about 8.9 months 
of imports in September, higher than 
during the “taper tantrum” in 2013, 
when it stood at about 6.5 months. 
Another comforting factor is the 
country’s low external debt (20% of 
GDP) and the share of short-term 
debt in total external debt has always 
been ~20%. Besides, majority of 
the depletion of the forex reserves 
has been on account of protecting 
the rupee by RBI, which might not 
happen going ahead. In fact, IMF 
also urged emerging economies to 
preserve vital forex reserves to deal 
with potentially worse outflows and 
turmoil in future. 

Having raised all the concerns, India 
is still the fastest growing economy 
despite the challenging environment 
which has plagued every economy. 
Thus, the odds are clearly in favour 
for India and the same has been 
acknowledged by IMF chief Kristalina 
Georgieva when she remarked that 
“India deserves to be called a bright 
spot on this otherwise dark horizon”. 
The recently released ‘state of the 
economy’ report by RBI for the 
month of October outlines the strong 
domestic indicators wherein it talks 
about a pickup in auto sales, real 

The ECB in its 
statement said 
“Inflation remains 
far too high and 
will stay above 
the target for an 
extended period”. 
This is where the 
challenges and 
concerns emanate 
and the situation 
could aggravate 
further as winter 
draws near and it 
needs to be seen how 
Europe manages its 
energy needs.
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estate, improvement in hospitality 
sector, credit growth, sustained 
surge in GST collections. The report 
also talks about improvement in 
rural demand as justified by higher 
sales of motorcycles and tractors. 
However, this is in contrast to the 
commentaries from management 
of FMCG majors who have stressed 
on lower demand from rural India. 
Nevertheless, the report states of 
higher sales of FMCG companies 
which grew by 12% yoy. The RBI 
now expects Q2FY23 GDP to be at 
6.4%, higher than 6.3% estimated 
earlier by the MPC last month. 
The report is optimistic of better 
Rabi crop season on account of late 
rains which will augur well with 
higher moisture in soil as well as 
reservoir levels running full. The 
availability of fertilizer as well as 
abundance of seeds further brightens 
prospects for the Rabi crop season. 
The report states that food price 
data for the running month shows 
moderation in prices for wheat, 
pulses, edible oils while onion and 
potato prices have remained range 
bound. Led by general softening 
of major commodity prices as well 
as improvement in supply chains, 
the report is optimistic of further 
ease in headline inflation from 
September highs but at the same 
time will remain elevated. The pickup 
in bank credit growth majorly for 
working capital needs in recent 
months points to optimistic outlook 
for demand conditions. Besides, the 
yield curve also reflects improved 
growth prospects as well as ‘subdued 
expectations of further policy 
tightening going ahead.’ Nonetheless, 
the report states that ‘The fight 
against inflation will be dogged 
and prolonged, given the long and 
variable lags with which monetary 
policy operates, and fraught with 
uncertainties. Yet, if we succeed, we 

will entrench India’s prospects as 
one of the fastest growing economies 
of the world enjoying a negative 
inflation differential with the rest 
of the world. This happy outcome 
will re-enthuse foreign investors, 
stabilise markets and secure financial 
stability on an enduring basis.’

The RBI report also states that the 
fall in commodity prices will help 
to improve corporate profitability. 
Besides, the RBI’s forward-looking 
surveys suggest that selling prices in 
manufacturing and services may rise 
further as pass-through from input 
cost pressures remains incomplete. 
Exchange rate volatility however has 
been complicating matters further 
with imported inflation getting 
anchored in core price pressures. 
Thankfully, India Inc has deleveraged 
significantly over the last few years 
and external debt remains low, thus 
the rising interest scenario will not 
impact the financials adversely. 
So far, Q2FY23 earnings have been 
mixed bag. IT reported better 
than expected numbers led by 
strong deal momentum. However, 
management expressed concern 

over the European order pipeline. 
The elevated attrition level which 
weighs on the margins started to 
normalize. Banks and Financials 
have started the quarter with a big 
bang in line with the expectation 
which witnessed from the strong 
rebound in overall credit growth 
and the incremental margins they 
earned due to lag effect of passing the 
higher interest rates to customers. 
Banks have cleared their balance 
sheet and NPAs are at lower level 
which will provide room to banks to 
accelerate the pace of credit growth. 
The manufacturing sector witnessed 
growth in the topline primarily led 
by price hike but failed to reflect in 
the bottomline due persistent high 
inflation. Inflation remained concern 
for the manufacturing sector like 
Chemical, Auto & Auto ancillary, 
FMCGs, Consumer durable. FMCG 
witnessed price led revenue growth 
but margins got impacted due to 
commodity inflation. However, lot 
of commodity prices have cooled 
off from all time high but still at 
elevated level compared to previous 
year. Supply side challenges, 
continuous price erosion in US 
drug market and competition in 
new product launches adversely 
impacted quarterly performance of 
generic pharma companies. Though, 
Indian pharma companies are under 
pressure due to continuous price 
erosion in US, they are now dealing 
with another problem of US FDA 
audit to manufacturing plant. The 
overall Q2 numbers are expected to 
remain tepid owing to persistent high 
inflation, weak domestic currency 
and rising interest rates in western 
countries. However, valuations for 
majority of the good companies are 
not frothy anymore, if not dearth 
cheap and there are still pockets of 
opportunities available. 

Research Desk
Email - research@ashikagroup.com
Phone: +91 33 4010 2500

Thankfully, India 
Inc has deleveraged 
significantly over 
the last few years 
and external debt 
remains low, thus 
the rising interest 
scenario will not 
impact the financials 
adversely. So far, 
Q2FY23 earnings 
have been mixed 
bag.
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India has been doing 

very well in 2022 and 

is expected to grow 

fairly robustly in 2023. 

We expect a growth 

rate at 6.8% for this 

year and 6.1% for the 

next…. PIERRE-OLIVIER 
GOURINCHAS, Chief 

economist, IMF

Indian telecom indus-

try has got 18% GST, 

about 12% of licence 

fees and spectrum usage 

charges. This adds to 

30%. I think what is not 

very visible is the price of 

spectrum if you convert 

it to annuity value and 

you calculate that as a 

percentage of revenue 

that is another 28% of 

the industry revenue….

AKSHAYA MOONDRA, 
Vodafone Idea CEO

The market has 

been in a ‘bad-

news-is-good 

news’ mentality and 

there’s no bad news in 

US jobs data. It’s a solid 

report, but it’s not what 

the market wants to see 

as it doesn’t give the Fed 

a reason to pause or shift 

away from its hawkish 

intentions…SHAWN-
CRUZ, head trading 

strategist, TD Ameritrade

Of course, markets 

are meant to 

look ahead, but 

it’s hard not to see the 

next few quarters bring-

ing more of the same…

CHRISTOPHER SMART, 
Chief Global Strategist 

and Head, Barings 

Investment Institute

Given the 

magnitude of 

tightening that 

it is attempting to atone 

for past errors, the Fed 

Reserve is ill-equipped to 

handle the process and 

bring the economy to a 

soft landing…..KOMAL 
SRI-KUMAR, President, 

Sri-Kumar Global 

Strategies

Tightening mon-

etary policy too 

much and too 

fast — and doing so in 

a synchronized manner 

across countries — could 

push many economies 

into prolonged reces-

sion….KRISTALINA 
GEORGIEVA IMF Manag-

ing Director

Monetary policy 

needs to fight 

inflation. We 

have tools to address 

financial stability con-

cerns and shouldnt be 

looking at monetary 

policy for this pur-

pose….CHRISTOPHER 
WALLER, Governor, US 

Federal Reserve

This month feels 

like a make-

or-break for the 

bear market. We’re 

seeing signs that the Fed 

is re-thinking its speed 

of rate hikes. At the same 

time, inflation is still high 

until proven otherwise…

CALLIE COX, Investment 

Analyst, eToro

The key question 

for investors 

is whether the 

moves will last. It is not 

the first time we have 

seen such a squeeze 

this year, only for the 

selling pressure to 

resume more profoundly 

than the rally…FAWAD 
RAZAQZADA, Markets 

analyst, City Index

Bond market 

turmoil is shaking 

equity markets 

as investors struggle to 

understand the future 

path of growth and 

inflation…SEBASTIEN 
GALY, Senior Macro 

Strategist, Nordea Asset 

Management

The US interest 

rate cycle and, 

thus, the dollar 

could continue to be a 

source of volatility for 

Indian equities in the 

months to come due to 

their negative effect on 

earnings and balance 

of payments…RIDHAM 
DESAI, Managing Direc-

tor, Morgan Stanley India

PROMINENT 
HEADLINES 
OCTOBER 2022
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W
e may continue 

to have these 

lurches up and 

down. Central banks will 

likely over-tighten and may 

have to moderate, so that 

will also potentially breed 

some additional volatility…

GIORGIO CAPUTO, Senior 

Fund Manager, JO Hambro 

Capital Management

W
e are seeing 

in developed 

markets the 

same forces that emerging 

markets have grappled 

with inflation pressures and 

fiscal deficits. With all the 

volatility going on, you are 

forced to search for higher 

returns and that´s in Ems…

SIMON HARVEY, Head, 

Currency Analysis, Monex 

Europe

M
ore bad news is 

baked into Asia, 

which might 

suggest that the risk-re-

ward is a little bit better if 

the Fed starts to stabilise at 

some point, perhaps early 

next year…TIMOTHY MOE, 

Chief Asia Equity Strategist, 

Goldman Sachs

U
S and India are 

both extremely 

important to the 

world economy, and we 

must continue to work 

together on economic 

development….JANET 

YELLEN, US Treasury 

Secretary

B
ear markets end 

when few think 

they will end. When 

the news is so bad...that’s 

when it rolls over. In March 

2009, it took a long time 

to convince people. In 

August 1982, it took years 

to accept we were past 

what (Paul) Volcker had 

done to the economy…

JIM PAULSEN, Chief 

Investment Strategist, The 

Leuthold Group, LLC

T
his (CPI data) also 

raises stakes for 

future Fed meet-

ings, with large rate hikes 

in Dec and Feb potentially 

in play if we don’t see 

sustained evidence of 

moderating inflation…SAM 

MILLETTE, Fixed Income 

Strategist, Commonwealth 

Financial Network

T
he Fed remains 

purposefully driven 

to tighten monetary 

policy further but elevated 

global economic and 

financial market uncer-

tainty will make it essential 

for them to calibrate policy 

response…GREGORY 

DACO, Chief economist, 

Ernst & Young LLP

Today, my dream 
of having an 
Indian element 
in the OneWeb 
constellation has 
been realized. This 
launch with ISRO 
and NSIL opens up 
the space sector 
in India with the 
possibility of billions 
of dollars flowing 
into the country…. 
SUNIL BHARTI 
MITTAL, Executive 
Chairman, Oneweb

We cannot possibly 
allow inflation to 
become a runaway 
train—it’s bad 
for growth and 
bad for people. 
Bad especially 
for poor people…. 
KRISTALINA 
GEORGIEVA, IMF 
Managing Director
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What’s your outlook on equity 
market? What are the factors 
that will decide the future market 
movement?

Equity returns are a function of 
valuations and earnings growth. 
Despite the correction in equity 
market, majority of the good 
businesses are not cheap but fairly 
valued while few are above their 
historical median valuations where 
there is surety of protection of capital 
if not for returns. Corporate earnings 
growth has recovered, and India 
Inc is expected to do better than the 
previous decade given low leverage 
and improvement in banking system 
asset quality. However, the major 
risks are inflationary circumstances 
and higher interest rates in the anvil. 

Mr. Paras Bothra
Chief Investment Officer, Ashika 
Investment Managers Pvt. Ltd.

Q&A WITH CIO

Ashika India 
Alpha Fund 
(AIF-CAT3) 
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What are the global risks in the anvil 
which investor needs to watch out?

While global inflation could have 
peaked, geo-political risks have 
certainly been more frequent.  Apart 
from the ongoing Russia-Ukraine 
crisis, China’s aggression towards 
Taiwan could disrupt supply chains 
and could create a massive shortage 
for semiconductors and thus premia. 
Energy price inflation as energy-
supply-starved European winter 
could be another factor that may 
postpone the inflation peak into early 
2023. 

Can India really decouple from the 
world?

India has certainly done better when 
compared to peers in the emerging 
space, but is not immune and cannot 
stay decoupled with the global 
markets or rather global economy. 
Themes or businesses which are 
closely tied with the domestic 
consumption story have done well 
and will continue to do well, barring 
few hiccups in the rural region. While 
India has so far managed inflationary 

pressures well, major pressure points 
are from external side which will 
lead to lower demand for exports, 
imported inflation and of course 
forex spent on higher energy imports. 
The issue is further complicated with 
the stupendous rise in dollar index 
and hence depreciation of the rupee. 
Fed is closer to the peak policy rate, 
but is still some time away.

Which are all the other sectors 
which have tailwinds ahead?

As said before, sectors or themes 
which will delve around domestic 
urban consumption will be 
relatively insulated. However, none 
of the businesses are immune to 
inflationary pressures and the 
ones who successfully pass on 
would be the winners. With credit 
pick up in industry, some of the 
key private banks will also be in 
focus as all engines of growth are 
firing. Commodity cool off and 
semi-conductor availability will 
also act as tailwinds for auto sector. 
Manufacturing is going to be another 
big theme both from “Atmanirbhar 
Bharat” perspective and also as an 
export opportunity for India in the 

post covid world. Add to it the PLI 
booster policy by the government, 
will ensure that manufacturing as a 
sector thrives in years to come and 
start contributing meaningfully to the 
country’s GDP and employment.

How do you read the ongoing 
Q2FY23 earning season?

While it’s too early, however the 
early bird results for Q2FY23 season 
suggests a mixed bag. Contrary 
to general perception, IT players 
reported better than expected 
numbers and the deal momentum 
remained strong albeit they 
expressed some uncertainty over 
European businesses/deals. Banking 
sector is in a sweet spot with margin 
accretion as well as credit growth 
took off and the concerns with NPA 
cycle are largely over. FMCG players 
have seen inflationary concerns to 
ease however growth was largely 
price led while volumes suffered 
especially due to demand concerns 
from rural India. Pharma majors 
continue to face price erosion in 
US markets while FDA audits have 
gained pace as well.

Despite the 
correction in equity 
market, majority of 
the good businesses 
are not cheap but 
fairly valued while 
few are above their 
historical median 
valuations where 
there is surety of 
protection of capital 
if not for returns.

With credit pick up 
in industry, some 
of the key private 
banks will also be in 
focus as all engines 
of growth are firing. 
Commodity cool of 
and semi-conductor 
availability will also 
act as tailwinds for 
auto sector.

India has certainly 
done better when 
compared to peers 
in the emerging 
space, but is not 
immune and cannot 
stay decoupled with 
the global markets 
or rather global 
economy.

Disclaimer: Stocks conveyed by Fund manager are just for illustration and these are not recommendations
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Our Differentiator
1. Through this product, we wish to cater only large Family Offices & Ultra-HNIs by generating risk-adjusted returns.

2. We don’t believe in chasing high AUM, rather we believe in servicing our client with transparent & direct 
communication.

3. Our Fund Fee Structure is one of the most competitive in the industry.

Brief Note on Fund
• The investment strategy for the fund is sector-agnostic and  market-cap agnostic with a key eye on seizing opportu-
nities both from a growth and value perspective.

• The fund aims to deliver superior returns and compound  wealth by conducting in-depth research of fundamentals 
for Indian equity markets and invest in a focused portfolio of businesses having a strong management pedigree.

• Fund looks for sectors and industries with structural tailwinds.

Investment Hypothesis
• Post Covid-19, World Economies are going to follow China +1 policy, which may benefit India by 2030.

• Strong focus on fundamentals with ever growing Business Models. Diversified basket of Globally Competitive 
Businesses.

• Periodic Entry & Rebalancing with directional long call on underlying Sectors & Stocks.

Ashika India Alpha Fund

Investment Objective Portfolio Manager

The Fund aims to maximize risk-adjusted returns over the mid- and long-term through the 
use of longonly or long-biased strategy implemented via a portfolio that is mostly constituent 
of equity and equity-related securities of predominantly India-domiciled issuers.

Mr. Paras Bothra
Chief Investment officer

Performance as on 30th September 2022
1 month 3 months 6 months 1 year Since Inception

Fund -2.80% +1.08% +6.84% +7.60% +15.46%
NSE 500 -3.23% +10.77% -0.44% -1.48% +7.19%

Inception Date 15/06/2021 Returns over 1 year are annualized
Returns are adjusted for inflows/outflows

Fee Structure
Fixed

Ticket Size Management
Fees

Performance
Fees

Benchmark

1 Cr. < 10 Cr. 1.90% 20.00%

Nifty 50010 Cr. < 25 Cr. 1.60% 15.00%

25 Cr. < 50 Cr. 1.20% 10.00%

50 Cr. < 100 Cr. 1.00% 5.00% 10%
Hurdle Rate> 100 Cr. 0.75% 2.50%

Variable
Ticket Size Management

Fees
Performance

Fees
Benchmark

1 Cr. < 10 Cr.

NIL

30.00%

Nifty 500

10 Cr. < 25 Cr. 30.00%

25 Cr. < 50 Cr. 25.00%

50 Cr. < 100 Cr. 20.00%

> 100 Cr. 15.00%

Ideal Ticket Size* As per PPM
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Top 5 Listed Holdings of Fund Portfolio
Security Percentage (%)

Tech Mahindra Limited 10.19

Oracle Financial Services Software Limited 8.99

Infosys Limited 8.41

Divis Laboratories Limited 8.11

CRISIL Limited 7.74

Sector Weighs of Fund Portfolio
Sector Ashika India Alpha Fund

Information Technology 32.34%

Pharma 28.31%

Exchange& Data Platform 14.02%

FinancialServices 13.65%

Media & Entertainment 7.50%

Energy 2.50%

Gold 1.67%

Fund Facts
Total no. of stocks 20

Strategy Mutli Cap

Inception 15th June, 21

Scheme Type Open Ended

Listed & Unlisted Distribution
Listed Securities 83.37%

Unlisted Securities 16.63%

Quality of Portfolio
Number of companies with ROE > 20% 8 Companies

Number of companies with ROCE > 15% 11 Companies

Number of Companies with D/E Ratio < 1 15 Companies

Large-Cap: 66.98% Small-cap: 4.60%Mid-cap: 28.42%

66.98%

28.42%

4.60%

Capital Wise Distribution ( % of stocks)
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Mutual Fund Performance

Ashika Mutual Fund Recommendation Alpha Generation
Month of 
Recom

Fund Name Benchmark NAV as on 
27.10.2022

1 Year 
Return 

(%)

3 Year 
Return  

(%)

5 Year 
Return 

(%)

Oct-21 HDFC Dividend Yield Fund Reg (G) NSE - Nifty Dividend Opp 50 TRI 15.1 5.1 0.0 0.0

Nov-21 PGIM India Flexi Cap Fund (G) S&P BSE 200 TRI 25.2 -6.3 23.2 13.9

Dec-21 Quant Tax Plan (G) NSE - Nifty 500 TRI 247.0 11.4 37.7 22.1

Jan-22 HSBC Large Cap Equity Fund (G) NSE - Nifty 50 TRI 321.1 -3.0 14.1 10.2

Feb-22 SBI Long Term Equity Fund Reg (G) S&P BSE 500 TRI 234.8 1.7 19.1 10.3

Mar-22 IDFC Tax Advantage Reg (G) S&P BSE 200 TRI 101.0 1.3 23.9 12.9

Apr-22 ICICI Pru Multi Asset Fund (G) NSE - Nifty 50 TRI 461.8 8.9 20.3 12.7

May-22 Sundaram Services Fund (G) S&P BSE 200 TRI 21.7 0.2 21.7 0.0

Jun-22 Tata Banking and Financial Services 
Fund Reg (G)

NSE - Nifty Financial Services TRI 27.4 -2.8 11.1 9.9

Jul-22 Kotak Pioneer Fund (G) S&P BSE 500 TRI 17.5 -8.6 20.4 0.0

Aug-22 Quant Large Cap Fund Reg (G) NSE - NIFTY 100 TRI 10.0 0.0 0.0 0.0

Oct-22 HDFC Small Cap Fund (G) NSE - NIFTY SMALLCAP 100 TRI 77.1 3.0 25.8 13.4

All Data Belongs To October 27, 2022

NAV AUM  
(Rs Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

SBI Large & Midcap Fund Reg (G) 400.9 8030 11.6 9.0 8.6 22.3 13.8 14.3 0.8 1.8 

Mirae Asset Emerging Bluechip Fund Reg 
(G)

95.7 23510 3.9 1.9 (4.8) 20.8 14.1 19.9 0.8 1.7 

ICICI Pru Large & Mid Cap Fund Reg (G) 578.5 5681 8.6 7.8 4.4 21.9 12.1 18.2 0.8 2.1 

LIC Large & Mid Cap Fund Reg (G) 24.8 1967 5.8 4.2 (0.2) 17.5 11.5 12.6 0.7 2.4 

Kotak Emerging Equity (G) 75.8 21935 6.3 5.3 6.0 25.6 14.3 13.9 0.9 1.7 

Large & Mid Cap Fund
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All Data Belongs To October 27, 2022

NAV AUM  
(Rs Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

SBI Contra Fund Reg (G) 225.3 6154 9.0 10.0 12.2 30.6 14.6 17.3 1.1 1.9 

IDFC Sterling Value Fund Reg (G) 92.6 4906 7.3 3.4 5.9 26.3 11.4 16.2 0.8 2.0 

Nippon India Value Fund (G) 127.6 4638 8.2 4.9 0.7 20.7 11.9 15.8 0.7 2.0 

Kotak India EQ Contra Fund (G) 86.4 1344 7.4 5.8 0.5 17.5 12.8 13.3 0.6 2.3 

Invesco India Contra Fund (G) 79.9 9261 7.7 7.6 0.1 19.3 12.8 14.3 0.7 1.8 

Value Fund

Focus Fund
Axis Focused 25 Fund Reg (G) 40.3 18087 2.9 (3.5) (16.3) 10.6 10.2 14.4 0.4 1.8 

Mirae Asset Focused Fund Reg (G) 18.6 8993 4.0 (0.3) (8.5) 18.0 0.0 19.3 0.7 1.8 

SBI Focused Equity Fund Reg (G) 234.3 27607 7.1 3.6 (5.6) 16.7 14.0 18.9 0.7 1.6 

DSP Focus Fund Reg Fund (G) 34.3 1920 8.7 8.0 (2.1) 11.8 8.9 10.4 0.5 2.2 

IDFC Focused Equity Fund Reg (G) 52.8 1313 4.0 2.0 (5.0) 13.1 6.9 10.5 0.6 2.2 

ELSS Fund
Quant Tax Plan (G) 247.0 1943 11.7 6.7 11.4 37.7 22.1 15.9 1.3 2.6 

Kotak Tax Saver Scheme (G) 75.5 2907 8.2 6.9 4.8 19.3 12.6 12.7 0.7 2.0 

Mirae Asset Tax Saver Fund Reg (G) 30.9 13148 5.0 2.3 (3.7) 19.9 14.0 18.0 0.8 1.7 

IDFC Tax Advantage Reg (G) 101.0 3808 7.9 3.5 1.3 23.9 12.9 18.1 0.8 1.9 

SBI Long Term Equity Fund Reg (G) 234.8 10867 8.2 7.7 1.7 19.1 10.3 14.3 0.7 1.7 

Flexi Cap Fund
Quant Active Fund (G) 446.5 3024 10.1 3.7 6.5 33.3 21.5 19.2 1.2 2.6 

SBI Flexi Cap Fund Reg (G) 77.3 15800 7.2 4.3 (1.7) 15.7 10.7 12.7 0.6 1.7 

Kotak Flexi Cap Fund Reg (G) 54.2 37435 7.4 6.0 (0.3) 14.8 10.6 13.6 0.5 1.6 

Motilal Oswal Flexi Cap Fund Reg (G) 34.2 9491 9.3 6.9 (5.5) 8.8 5.6 15.6 0.3 1.8 

Parag Parikh Flexi Cap Fund Reg (G) 48.8 26033 6.9 3.0 (3.9) 23.3 16.9 18.2 1.0 1.7 

Small Cap Fund
Quant Small Cap Fund (G) 136.6 2079 11.6 (0.5) 2.3 50.7 21.6 14.9 1.4 2.7 

SBI Small Cap Fund Reg (G) 115.4 14494 12.3 10.0 11.5 30.1 17.4 20.5 1.1 1.7 

Axis Small Cap Fund Reg (G) 63.8 10761 8.6 4.8 7.8 26.9 19.0 23.1 1.0 1.9 

Invesco India Smallcap Fund Reg (G) 21.7 1364 8.6 6.1 2.0 28.3 0.0 21.1 1.0 2.3 

Kotak Smallcap Fund (G) 164.8 8469 5.8 1.5 0.7 32.8 16.8 17.2 1.1 1.9 

Thematic/Sectoral Fund
Franklin Build India Fund (G) 70.5 1149 11.3 11.2 5.8 20.8 11.2 15.8 0.7 2.3 

ICICI Pru Banking and Financial Services 
Fund Reg (G)

88.1 5408 8.3 9.2 (3.1) 11.2 7.9 16.6 0.4 2.0 

Nippon India Pharma Fund (G) 288.1 4656 6.5 0.7 (4.7) 25.6 16.8 20.0 1.1 2.7 

Sundaram Rural and Consumption Fund 
Reg (G)

63.8 1244 8.0 13.1 7.7 15.1 8.4 12.0 0.6 2.3 

Aditya Birla SL Digital India Fund Reg (G) 116.9 3036 4.4 (6.2) (14.9) 31.1 24.7 9.4 1.0 2.1 
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Equity Savings Fund
Aditya Birla SL Equity Savings Fund Reg (G) 17.3 505 3.0 1.7 (2.2) 7.9 5.8 7.1 0.5 2.4 

DSP Equity Saving Fund Reg (G) 16.6 519 3.2 3.5 2.6 8.7 6.4 7.9 0.5 1.5 

Kotak Equity Savings Fund Reg (G) 19.3 1968 3.6 3.7 5.7 9.6 8.1 8.4 0.7 2.1 

Nippon India Equity Savings Fund Reg (G) 12.6 192 2.3 2.4 0.3 2.8 0.2 3.1 (0.0) 1.7 

SBI Equity Savings Fund Reg (G) 17.8 2423 3.9 2.4 2.7 10.0 7.6 8.0 0.6 1.2 

Arbitrage Fund
Aditya Birla SL Arbitrage Fund Reg (G) 22.1 5349 1.1 1.8 3.5 3.9 4.8 6.1 0.5 1.0 

ICICI Pru Equity Arbitrage Fund Reg (G) 28.5 10981 1.2 1.9 3.7 4.0 4.9 6.8 0.6 1.0 

Kotak Equity Arbitrage Fund (G) 30.9 22408 1.2 2.0 4.0 4.1 5.0 6.8 0.8 1.0 

Nippon India Arbitrage Fund (G) 22.1 9182 1.1 1.8 3.7 4.0 5.0 6.8 0.6 1.1 

SBI Arbitrage Opp Fund Reg (G) 27.9 6980 1.2 2.0 3.9 3.8 4.8 6.6 0.4 0.8 

Balanced Advantage Fund
All Data Belongs To October 27, 2022

NAV AUM  
(Rs 
Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

IDFC Balanced Advantage Fund Reg (G) 18.1 2984 4.4 3.3 (1.0) 9.6 7.7 7.6 0.5 2.0 

Sundaram Balanced Advantage Fund 
(Formerly Principal Balanced Advantage) 
Reg (G)

26.3 1604 5.6 4.8 3.8 8.5 6.1 8.4 1.2 2.1 

Edelweiss Balanced Advantage Fund (G) 36.4 8683 4.6 3.2 (0.1) 14.7 10.7 10.3 0.9 1.8 

Kotak Balanced Advantage Fund Reg (G) 14.8 14587 3.9 4.0 1.9 10.6 0.0 9.6 0.6 1.7 

Aditya Birla SL Balanced Advantage Fund 
(G)

75.0 6745 4.5 4.5 0.9 11.5 8.3 9.4 0.6 1.8 

Index Fund
HDFC Index Fund-NIFTY 50 Plan(G) 164.8 6776 6.8 4.9 (1.8) 15.9 12.3 14.6 0.6 0.4 

ICICI Pru Nifty Next 50 Index Fund Reg (G) 37.3 2416 6.1 (0.2) (0.5) 14.6 7.6 11.2 0.6 0.7 

HDFC Index Fund - S&P BSE Sensex Plan 540.8 3825 7.3 6.0 (1.5) 15.8 13.2 14.9 0.6 0.4 

Motilal Oswal Nasdaq 100 FOF (G) 19.4 3439 (6.7) (5.6) (20.2) 17.8 0.0 18.2 0.7 0.5 

Motilal Oswal S&P 500 Index Fund Reg (G) 14.2 2275 0.8 (1.2) (8.1) 0.0 0.0 14.7 0.0 1.1 

Balanced Advantage Fund
IDFC Balanced Advantage Fund Reg (G) 18.1 2984 4.4 3.3 (1.0) 9.6 7.7 7.6 0.5 2.0 
Sundaram Balanced Advantage Fund 
(Formerly Principal Balanced Advantage) 
Reg (G)

26.3 1604 5.6 4.8 3.8 8.5 6.1 8.4 1.2 2.1 

Edelweiss Balanced Advantage Fund (G) 36.4 8683 4.6 3.2 (0.1) 14.7 10.7 10.3 0.9 1.8 
Kotak Balanced Advantage Fund Reg (G) 14.8 14587 3.9 4.0 1.9 10.6 0.0 9.6 0.6 1.7 
Aditya Birla SL Balanced Advantage Fund 
(G)

75.0 6745 4.5 4.5 0.9 11.5 8.3 9.4 0.6 1.8 
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Multi Assets
HDFC Multi Asset Fund (G) 49.0 1573 0.8 44.772 

(20/06/2022)
4.1 4.2 2.8 16.4 0.7 2.3 

SBI Multi Asset Allocation Fund Reg 
(G)

38.7 589 1.0 35.2392 
(20/06/2022)

4.1 2.5 3.4 12.4 0.8 1.8 

ICICI Pru Multi Asset Fund (G) 461.8 14227 1.0 397.6304 
(20/12/2021)

7.0 5.0 8.9 33.7 0.9 1.9 

Axis Triple Advantage Fund (G) 29.3 1745 0.6 26.4475 
(17/06/2022)

3.2 (0.0) (6.8) 14.4 0.6 2.1 

Nippon India Multi-Asset Fund Reg (G) 13.2 1108 0.0 12.1603 
(20/06/2022)

2.5 2.0 (1.5) 14.8 0.0 1.8 

Disclaimer: Mutual Fund investments are subject to market risks, read all scheme related documents carefully.

Solutions
All Data Belongs To October 27, 2022

NAV AUM Mod 
Dura-
tion  

(in Yrs)

AMP  
(IN Yrs )

3 M 6 M 1 Yr 2 Yr Sharpe 
Ratio

Exp. 
Ratio

ICICI Pru Retirement Fund Pure Debt 
Plan (G)

12.6 201 1.8 12.243 
(03/02/2022)

1.5 1.4 2.2 2.9 0.8 2.2 

Aditya Birla SL Retirement Fund 30s 
Plan (G)

13.3 253 0.5 11.482 
(17/06/2022)

5.0 5.3 (3.2) 13.6 0.4 2.5 

HDFC Retirement Savings Fund Hybrid 
Equity Reg (G)

25.7 873 0.8 22.807 
(20/06/2022)

4.9 5.5 0.6 21.2 0.7 2.3 

Aditya Birla SL Bal Bhavishya Yojna Reg 
(G)

13.7 614 0.5 11.76 
(20/06/2022)

5.0 3.9 (3.5) 13.1 0.4 2.4 

ICICI Pru Child Care Gift Plan Reg 200.5 869 0.6 175.89 
(20/06/2022)

6.5 6.2 1.3 19.7 0.6 2.4 

SBI Magnum Children Benefit Fund 
Investment Plan Reg (G)

24.0 604 0.0 20.8499 
(20/06/2022)

7.3 5.0 7.6 52.6 0.0 2.4 
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STOCK PICKS

Investment Rationale
Digital services continue to see 
momentum 
Jio platform continue to see good 
momentum both in topline and 
operating level during 2QFY23. The 
revenue from operations during the 

quarter grew by 22.7% YoY and 3.4% 
QoQ at Rs 24,275 crore driven by 
ARPU increase for the connectivity 
business. The most notable fact 
during the quarter was ARPU (Aver-
age revenue per user) per subscriber 
per month witnessed a healthy 

23.5% YoY at Rs 177.2. Jio witnessed 
the second consecutive quarter of 
recovery in net subscriber addition 
by 7.7 million QoQ to 427.6 million 
subscribers as of September 2022.  
The rise in ARPU was supported by 
improved subscriber mix and better 

Company Information
BSE Code 500325
NSE Code RELIANCE
Bloomberg Code RIL IN
ISIN INE002A01018
Market Cap (Rs. Cr) 1,724,860
Outstanding shares(Cr) 676.60
52-wk Hi/Lo (Rs.) 2,855/2,181
Avg. daily volume (1yr. on NSE) 67,39,740
Face Value(Rs.) 10
Book Value (Rs) 1,167.7

CMP: Rs 2,546 Rating: BUY Target: Rs 2,850

Promoters, 50.57%

DIIs, 15.12%
FIIs, 23.53%
Others, 10.78%

Shareholding Pattern as on 30th Sept. 2022

Reliance Industries Ltd.
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seasonality. The data traffic growth 
during the quarter has been robust at 
28.2 billion GB up by 22.7% YoY. The 
voice traffic during the quarter grew 
by 12.3% YoY at 1.23 trillion minutes. 
EBITDA margin of Jio Platform 
improved by 250 bps YoY and 80 bps 
QoQ at 49.5% led by SUC (spectrum 
usage charges) benefit and operating 
leverage. PAT grew by 4% QoQ to Rs. 
4,729 crore, led by good operating 
performance. Further, company 
is gearing up for 5G rollout and 
expected Pan India rollout by the end 
of next year. Jio broadband continue 
to retain its No. 1 position in revenue 
market share (hold 45% market share) 
of India mobile broadband services. 
The 2QFY23 numbers revealed that 
Reliance’s Jio Platform is on right 
growth track and will deliver sustain-
able growth going forward.

5G Network services to 
strengthen Jio platform
Reliance Jio acquired the 5G spec-
trum in the 700MHz, 800MHz, 
1800MHz, 3300MHz and 26GHz bands 
in the auctions conducted by the 
Department of Telecommunications, 
Government of India. The acquisition 
of the right to use this spectrum will 
enable Jio to build the World’s most 
advanced 5G network and further 
strengthen India’s global leadership 
in wireless broadband connectivity. 
Jio’s 5G network will enable the next 
generation of digital solutions that 
will accelerate India’s AI-driven 
march towards becoming a USD 5+ 
trillion economy. Jio has already 

announced the launch of beta trial 
of 5G services for Jio users in 4 cities 
including Mumbai, Delhi, Kolkata 
and Varanasi. Company is expecting 
Pan India rollout of 5G services by 
December 2023. Jio’s mission with 5G 
is to speed up India’s transformation 
into a Digital Society. Expansion of 
broadband to 100 million homes and 
MSMEs could mean a much faster 
rise in ARPU between FY23 & FY25.

Retail strongly recovered from 
Pandemic impact
The impact of pandemic has been 
waning quarter after quarter pro-
gressively and that has been seen 

from the boost in footfall which grew 
by 23% YoY during 2QFY23 and in 
absolute terms it recorded highest 
footfalls at 118 million customers. The 
growth in footfalls have been noticed 
across the towns as the consumer 
sentiments remained positive on the 
back of key promotional events and 
early onset of festivities. Company 
witnessed growth in demand in the 
digital commerce channels as the 
spend on discretionary category 
continues to grow. Retail revenue 
during 2QFY23 grew by 44.5% YoY and 
11.8% QoQ at Rs 57,694 crore. During 
2QFY23, the retail business delivered 
record revenue and profits during 
the quarter led by broad-based 
growth across all consumer baskets. 
The Reliance Retail expanded its 
physical store network with 795 new 
store openings with an area of 9.2 mn 
sq ft, up 20% Q-o-Q taking the total 
store count at the end of the quarter 
to 16,617 stores with an area of 54.5 
mn sq ft. With these, Reliance Retail 
become the only Indian retailer with 
more than 50 million square feet of 
retail space under operation. EBITDA 
during 2QFY23 increased by whoop-
ing 76% YoY and 10% QoQ at Rs 4,286 
crore with 130 bps EBITDA margin 
improvement at 7.4%. Reliance Retail 
reported a stellar growth in its Digital 
Commerce and New Commerce 
businesses with daily orders growing 
53% YoY and merchant base scaling 
up 2x over last year. JioMart, the 
leading cross-category horizontal 
platform, continued its growth 
journey during the 2QFY23. Jio Mart 
platform strengthened its capabilities 
by augmenting the catalogue size 
and seller base multi-fold. Reliance 
intends to make Reliance Retail the 
largest retailers in India through both 
organic and inorganic route. Further, 
Reliance Industries announced 
its intention to enter the FMCG 
business, focusing on high quality 
affordable products for daily needs 
which will further strengthen Retail 
business and will boost the revenue 
growth. 

Jio broadband 
continue to retain 
its No. 1 position 
in revenue market 
share (hold 45% 
market share) 
of India mobile 
broadband services. 
The 2QFY23 
numbers revealed 
that Reliance’s 
Jio Platform is on 
right growth track 
and will deliver 
sustainable growth 
going forward.

RIL 3 year Price Chart
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Exploration business is on high 
on back of higher gas price 
realization
Reliance Oil & Gas business reported 
solid performance in 2QFY23 with 
revenue grew by 134% YoY and 
6.3% sequentially. EBITDA of Oil & 
Gas reported growth of 196% YoY 
and 16% QoQ with EBITDA margin 
improved from 65% in 2QFY22 to 
82.3% in 2QFY23, mainly on the back 
of higher gas price realizations and 
sustained production levels. The field 
performance during the quarter has 
been in line with the management 
expectation which is a big positive 
and that boost the EBITDA growth. 
The geopolitical conflict between 
Russia and Ukraine and Europe 
refusing sourcing of gas from Russia 
led the gas price to record high 
which resulted in higher gas price 
realization for Reliance Industries. 
Further, European countries are now 
looking to save gas for winter which 
is currently undergoing and thus the 
price of LNG is expected to remain 
firm in near term. Moreover, there is 
no expectation of any major capaci-
ties of LNG coming in before the 2026 
and thus the LNG market is likely to 
remain tight and will support the gas 
price realization. 

Foray into green hydrogen will 
put into a driver seat
Reliance Industries’ focus towards 
new energy business has potential to 
generate huge decadal growth oppor-
tunity. Its foray into green hydrogen 
is part of its Net Carbon Zero target 
by 2035. Falling renewable cost and 
scale economics will lower green 
hydrogen cost for the company. 

Given the capex intensity, Reliance 
Industries strong balance sheet and 
backward integration puts it in the 
driver’s seat in the USD 74 billion 
opportunity. In order to reduce the 
carbon emission which is need of the 
hour, major economies are accelerat-
ing green H2 adoption to cut carbon 
emissions. The EU recently identified 
investments of EUR 63-78 billion in 
the H2 ecosystem and 20 mmtpa 
consumption target in 2030 backed 
up by a funding plan. India also aim 
to produce 5 mmt (million tonne) 
green H2 annually by 2030. Policy 
support such as capital subsidies, 
eliminating charges on renewable 
power, mandated use in refining and 
fertilizer, higher fertilizer subsidy 
funding and development of a carbon 
trading market should aid adoption. 
Further, Reliance Industries is 
entering in backward integration 
into solar PV and grid storage and set 
targets of 10GW/20GW by 2024/2026 
for its integrated solar PV cell and 
module factory, and 5GW/50GW by 
2024/2027 for its integrated battery 
facility. Hence, Reliance Industries 
strong balance sheet and backward 
integration puts Reliance Industries 
in the driver’s seat in the USD 74 
billion opportunity.

Key Risks
  Any global slowdown could have a 

negative bearing on gas consumption 
which could affect the overall growth 
of Reliance Industries.

  Lower than anticipated tariff 
hikes in Jio, elevated cash burn in 
e-commerce, lower refining and/or 
petrochemical margins are the risks 

to earnings growth. 

Valuation
Reliance Industries is a diversified 
conglomerate which is transforming 
itself to digital service provider 
from commodity business. Its recent 
strategic initiatives and acquisition 
warranted the fact that company is 
transforming into digital company. 
Reliance Industries energy business 
is one of the best in class, with the 
highest complexity globally and the 
lowest cost structure thus enabling 
the company to have stable and 
higher margin profile as against 
peers. Though, company’s 2QFY23 
consolidated numbers were not 
much satisfactory mainly on EBITDA 
and PAT level, the digital and retail 
division reported robust growth 
numbers. O2C division reported 
weak numbers during 2QFY23 which 
impacted the overall performance. 
The operating profit during 2QFY23 
was impacted by the special addi-
tional excise duty imposed by the 
government in July. The govern-
ment’s special additional excise duty 
on export of refined products cost the 
company Rs 4,039 crore in the Sep-
tember quarter. However, Reliance 
Jio, Retail and Oil & Gas exploration 
business witnessed strong momen-
tum and the momentum is expected 
to continue in coming quarters also. 
Hence, we have positive view on 
Reliance Industries given its strong 
balance sheet, management pedigree 
and global tie ups. We recommend 
BUY on Reliance Industries with tar-
get price of Rs 2,850 from 12 months 
investment perspective.

Particulars (in Rs Cr) FY21 FY22E FY23E FY24E

Revenue 466,924.0 699,962.0      884,459.5      920,095.7 

Growth (%) -21.9% 49.9% 26.4% 4.0%

EBITDA 80,077.0      111,035.0      145,967.3      159,545.7 

EBITDA Margin (%) 17.1% 15.9% 16.5% 17.3%

Net profit 42,228.2        58,044.9        76,482.3        89,049.7 

Net Profit Margin (%) 9.0% 8.3% 8.6% 9.7%

EPS (Rs)         64.7                86.9              111.7              128.3 
Source: Bloomberg consensus
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STOCK PICKS

Investment Rationale
Dominant market position 
HDFC Bank, India’s leading private 
sector bank continues to deliver 
consistent growth and operational 
performance across cycles. It has 
a strong hold on maintaining net 
interest margins (NIM), operating 
expenses as well as asset quality thus 

resulting in superior return ratios. 
The bank has demonstrated strong 
operational performance even during 
a challenging year like in FY22 which 
was plagued by Covid-19 related 
restrictions and exited the year 
with strong RoA/RoE of 1.9%/16.5%. 
Credit growth in FY22 picked up by 
strong 21% yoy primarily driven by 
Corporate and Commercial Rural 

Banking (CRB) segments, while 
the usual engine of growth, retail, 
lagged. Besides, NIMs were lower 
10 bps in FY22 at 4% on account of 
lower yielding assets in mix. Liability 
franchise remained rock solid with 
CASA growth of 22% yoy and cost of 
deposits at multi year low. Operating 
expenses remained steady with cost 
to income ratio at 36.9% vs 36.3% in 

HDFC Bank Ltd.

Company Information
BSE Code 500180
NSE Code HDFCBANK
Bloomberg Code HDFCB IN
ISIN INE040A01034
Market Cap (Rs. Cr) 8,33,490
Outstanding shares(Cr) 557
52-wk Hi/Lo (Rs.) 1,722/1,272
Avg. daily volume (1yr. on NSE) 8,086,420
Face Value(Rs.) 1
Book Value (Rs) 457

CMP: Rs 1,495 Rating: BUY Target: Rs 1,750

Promoters, 32.1%

DIIs, 14.7%
FIIs, 27.5%
Others, 25.6%

Share holding pattern as on September 2022 
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FY21. GNPA remained best in class 
and improved to 1.17% from 1.32% 
in FY21 as slippages were offset by 
stronger recoveries, upgrades, as 
well as write offs. HDFC Bank is also 
the market leader in credit cards 
driven by cross selling to existing 
customers and it came back strongly 
in issuing these instruments after an 
eight month ban by RBI was lifted. As 
of FY22, HDFC Bank’s market share 
stood at 11.2%/9.5%/23% in Advances/
Deposits/credit cards in force 
(volume) respectively. HDFC Bank 
has a balanced presence (branches) 
in metro & urban as well as semi-ur-
ban & rural areas with equal share 
respectively, as of March 2022. Over 
the years, HDFC bank has built one of 
the strongest liability franchise, aided 
by wide presence, superior technol-
ogy offerings and comprehensive 
product packages in transaction 
banking.

Low funding costs entail healthy 
margins
Low cost deposit mobilization is 
expected to remain at a healthy pace, 
led by branch expansion strategy. 
The bank has maintained its CASA 
ratio consistently above 45% and 
the share of retail deposits in total 
deposits remains above 80%. Despite 
increasing competition and attractive 

rates offered by mid and small per 
banks, HDFC Bank has been able to 
maintain its market share. Besides, it 
doesn’t intend to raise rates drasti-
cally but wants to be competitively 
priced and in line with the leading 
private sector banks. Compared to 
PSU peers, HDFC Bank is higher in 
the mid- to longer tenures while 
being lower in short end of the rate 
curve. Besides, 50% of book is floating 
rate and as the interest rate moves 
up, repricing of the floating rate book 
will happen which will keep the mar-
gins strong on account of lag effect of 
repricing liabilities. Moreover, higher 
share of retail loans in mix will also 
keep margins floated. 

Loan growth to be broad based
FY22 was challenging, wherein the 
loan growth was primarily driven by 
corporate segment while the retail 
business operated under challenging 
circumstances. and retail advances 
grew by ~15% yoy in FY22. Thankfully, 
the retail loan growth has picked up 
further steam in H1FY23 and is likely 
to sustain on account of pick up in 
personal loans while credit card 
spends are also turning higher, led 
by increased discretionary spends. 
Moreover, the bank is likely to 
sustain healthy growth in the CRB 
segment, as it is adding new geogra-
phies and capturing supply chain of 
underserved SMEs. Besides, driven 
by capex led growth, corporate 
loan growth is expected to remain 
elevated. The credit growth in the 
industry has turned the corner and 
being the dominant private sector 
bank, HDFC bank is expected to cap-
italize on the same and grow ahead 
of the industry. The management has 
set an aggressive branch addition of 
500 branches in the next few months. 
The loan mix of HDFC bank is evenly 
balanced with share of Retail/CRB/
Corporate loans at 26%/36%/38% 
respectively as of September 2022 
and the retail share is expected to 
inch up from here on.

Q2FY23: Strong performance
Net interest income (NII) grew by 19% 
yoy/8% qoq at Rs 21,021 crore and 
was ahead of consensus estimates 
led by 3% yoy/6% qoq growth in gross 
advances and improvement in yields. 
During the quarter, CRB segment 
reported strong growth of 31.3% 
yoy, while the corporate book grew 
by 27.0% yoy. The retail loan book 
continued to report resilient growth 
of 21.4% yoy & 4.9% qoq. Net interest 
margin (NIM) remained flat yoy but 
improved 10 bps qoq at 4.3%. Operat-
ing profit grew 10% yoy/13% qoq at Rs 
17,392 crore as the bank has curtailed 
cost to income ratio qoq with decline 

HDFC Bank 3Yr. Price Chart
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Over the years, 
HDFC bank has built 
one of the strongest 
liability franchise, 
aided by wide 
presence, superior 
technology offerings 
and comprehensive 
product packages in 
transaction banking
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of 137 bps at 39% as most of the 
technology expenses have been made.
Provisions was lower 17% yoy and 
higher just 2% qoq at Rs 3240 crore; 
Net profit thus grew 20%yoy/15% 
qoq at Rs 10,606 crore, ahead of 
consensus estimates. Asset quality 
improved with GNPA/NNPA ratio at 
1.23%/0.33% vs 1.28%/0.35% previous 
quarter respectively. GNPA ratio of 
Retail advances came down at 1.23% 
vs 1.28% qoq while that of Corporates 
and other wholesale remained flat at 
1.23%; CRB advances at 1.13% vs 1.18% 
qoq. Restructured assets came down 
at Rs 7,851 crore vs 9,533 crore qoq.

Key Risks
  Slowdown in economy and higher 

unemployment could impact loan 
growth and asset quality as well

  Increasing competition on liabili-
ties may limit NIM expansion 

Valuation
HDFC Bank, India’s leading private 
sector bank continues to deliver 

consistent growth and operational 
performance across cycles. As 
of FY22, HDFC Bank’s market 
share stood at 11.2%/9.5%/23% in 
Advances/Deposits/credit cards in 
force (volume) respectively. After a 
challenging FY20, the credit growth 
for the industry has picked up and 
being the dominant private sector 
bank, it is bound to gain market 
share. All three segments-Retail/
CRB/Corporate loans are witnessing 
strong momentum and with higher 
share of retail loans in mix ahead, 
margins are expected to improve. 

Despite increasing competition and 
attractive rates offered by mid and 
small peer banks, HDFC Bank has 
been able to maintain its market 
share. Besides, more than 50% of 
loan book is floating rate and as it 
gets repriced, with a lag in reset 
in liability book, margins will stay 
strong. Merger with HDFC Ltd is 
expected to further strengthen the 
bank’s leadership position as growth 
run way remains fairly large. The 
bank expects to complete the merger 
ahead of time by Q1FY24 instead of 
the original target of Q3. Post merger, 
there could be faster deposit accre-
tion while unsecured loans’ share in 
the merged entity might remain at 
11%. NIMs are expected to expand as 
share of retail would rise amid lower 
PSL requirements. Thus, we have 
positive view on HDFC Bank Ltd and 
recommend to BUY the scrip with 
target of Rs 1,750 from 12 months 
investment perspective. The scrip is 
currently valued at P/B multiple of 
2.64x on FY24E book value.

Particulars (in Rs Cr) FY21 FY22 FY23E FY24E

Net interest Income 64,880 72,010 83,919 98,904

NIM (%) 4.2% 4.0% 4.1% 4.2%

Operating Profit 57,362 64,077 71,082 85,153

PAT 31,117 36,961 44,082 52,582

EPS (Rs) 56.3 66.3 77.4 84.3

BV (Rs) 369.7 432.9 488.7 566.0

GNPA (%) 1.30% 1.20% 1.20% 1.20%
Source: Ace Equity &Ashika Research

Merger with HDFC 
Ltd is expected to 
further strengthen 
the bank’s 
leadership position 
as growth run way 
remains fairly large.
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STOCK PICKS

Titan Company Ltd.

Investment Rationale
Robust pre-quarter update 
Titan Company witnessed healthy 
double-digit growth across most 
businesses with overall sales grew 
18% YoY. Retail network continued 
the pace of expansion adding 105 
stores (net) for the quarter. The 
outlook for festive season (from 
Navratri in end Sep’22) continues to 
be optimistic with positive consumer 

sentiment across categories. Titan 
Company’s pre-quarter update indi-
cates sustained growth momentum in 
the jewellery and watches businesses 
in Q2FY23. The standalone jewellery 
business saw revenues grew 18% YoY 
despite a high base of Q2FY22 led 
by pent-up demand. Gold jewellery 
(plain) clocked low double-digit 
growth whereas studded sales were 
higher than the overall division 

driven by good activations and 
better contribution from high value 
purchases. Watches segment regis-
tered strong growth of 20% during 
the quarter. The strong tailwind 
demand led by a desire to own more 
premium/differentiated watches 
helped brand Titan grow fastest in 
the watches category (assisted by 
higher volume and average selling 
prices YoY). Eyecare business had 

Company Information
BSE Code 500114
NSE Code TITAN
Bloomberg Code TTAN IN
ISIN INE280A01028
Market Cap (Rs. Cr) 2,44,410
Outstanding shares(Cr) 88.8
52-wk Hi/Lo (Rs.) 2768 / 1825.05
Avg. daily volume (1yr. on NSE) 1464549
Face Value(Rs.) 1
Book Value 113.6

CMP: Rs 2,758 Rating: BUY Target: Rs 3,120

Promoters, 52.9%

DIIs, 11.7%
FIIs, 17.0%
Others, 18.3%

Share holding pattern as on September 2022
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a muted quarter with revenues 
growing just 7%. Subsidiaries such 
as Caratlane and Titan Engineering 
& Automation (TEAL) registered 
strong performance with revenues 
growing by 139% YoY and Caratlane 
registering 56% YoY revenue growth. 
It is expected that the company 
will report strong performance in 
Q2FY23. The company aims to achieve 
consistent double-digit revenue 
growth over the next five years by 
strengthening core businesses such 
as watches, jewellery, and eyecare 
through efficient capital allocation. 
Further, profitability is expected to 
improve steadily led by consistent 
growth in the jewellery business and 
scale-up in new ventures.

Strong growth to continue in 
Jewellery
Despite various headwinds, Titan’s 
jewellery division has displayed a 
resilient performance with revenues 
and EBIT growing at a CAGR of 18% 
and 24%, respectively, in the last 
five years (FY17-22). Titan expects to 
maintain a strong 20% CAGR in the 
jewellery segment over FY22-27E 
(or 2.5x FY22 revenues). Key growth 
pillars, which will drive aspirations 
include retail expansion stores 
(40+ stores), wedding jewellery 
(regionalisation), high value studded 
(formalisation), and omni channel (2x 
growth). The management believes 
the segment has huge potential 
and the shift from unorganised to 

organised is playing out in favour of 
large branded players owing to the 
increased trust and reliability factor. 
Tanishq currently has ~6% market 
share (Rs. 4 lakh crore market). 
Growth is expected to be driven by 
retail space expansion (9-10% CAGR), 
faster growth in wedding/high-val-
ue-studded categories, healthy 
traction in fashion brand Mia and 
strong growth in the online channel 
(12x in FY22 vs. FY20 sales). Brand 
Mia tripled its size to ~Rs. 300 crores 
in FY22 and is expected to clock Rs. 
2000 crores in sales in FY25E, led by 
strong demand for fashion products 
and doubling of points of sale to 550 

from 275. Wedding growth is expected 
to improve with better region-spe-
cific assortment, building leadership 
in Polki/Dor/ Bangles categories 
and stronger marketing. For ‘Zoya’ 
brand the company is expecting to 
expand the existing customer base by 
4x over next three years and will be 
driven by strong demand trends in 
the luxury category and formalization 
leading to increased PAN card rule 
acceptance. It is planning to increase 
Zoya boutiques from five in FY22 to 
12-15 in FY25 and also increase the 
Zoya galleries from six at present to 
15-20 over the next three years. Over 
the next three years Titan plans to 
expand its jewellery retail footprint 
to 600+ stores (excluding CaratLane) 
with presence in more than 300 
towns.

Watches/Eyewear growth to pick 
up
The management also unveiled its 
ambition on the watches and wear-
ables business. Titan targets this 
segment to achieve Rs. 10000 crores 
in retail sales Uniform Consumer 
Price (UCP) at an 18% EBIT mar-
gin in FY26E (vs. 13-14% margins 
pre-Covid). The company expects 
contribution from the watches 
segment to be Rs. 7000 crore while 
the wearables segment is expected to 
contribute Rs. 3000 crore to revenues 
in FY26. This implies a ~25% revenue 
CAGR over FY22-26E (vs. 3% CAGR 
over FY17-22). Growth is expected to 
be driven by higher store additions/
renovations, low-cost product 
innovations for the mass-market, 
premiumization and strong traction 
in smart wearables (~30% mix by 
FY26E). For Eyecare, Titan expects 
EBIT to grow by 50% in FY23E, led 
by 40% top-line growth and the rest 
through margin improvement. Store 
additions are expected to increase 
in both Watches/Eyecare, with 
~270/100/50 additions in Eyecare/
WoT/Helios in FY23E vs. ~40/20/15 
historical average. New store formats 
are more compact (~300 sq ft) and 
require less capital (~Rs. 20 lakh). 
Caratlane is expected to maintain 

Titan expects to 
maintain a strong 
20% CAGR in the 
jewellery segment 
over FY22-27E (or 
2.5x FY22 revenues). 
Key growth pillars, 
which will drive 
aspirations include 
retail expansion 
stores, wedding 
jewellery, high value 
studded, and omni 
channel.

Titan Co. 3Yr. Price Chart
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its strong trajectory (47% CAGR over 
FY17-22) with a focus on improving 
affordability, omni-play and strong 
design strengths. Profitability also 
improved with 2%/4% EBIT margin in 
FY21/22 vs. losses earlier, thanks to 
better conversions, repeat orders and 
sharper catalogues. 

Contribution from new segments 
to improve
The company would be focusing on 
accelerated growth in their emerging 
businesses. Among emerging busi-
nesses, the management indicated 
that ethnic wear play under the brand 
Taneira has huge opportunity. The 
company has an ambition to increase 
the store to 125 stores by FY27 (from 
current six) with potential revenue 
target of Rs. 1000 crore (~1.5 million 
pieces) led by premium, handmade 
and contemporary Saree designs. 
Similarly, Titan is planning to ramp 
up its women’s bag business through 
a combination of multiple channel 
driven (EBO, departmental stores 
and omni channel) growth strategy. 
The company is planning to sell 3.5 
million bags by FY27 with a revenue 
potential of Rs. 1000 crore led by 
trendy assortment for millennials in 
Fastrack handbags. The management 
appeared upbeat about the potential 
of its international jewellery retail 
foray. The company is targeting NRIs 
across the globe and people of Indian 
origin as potential customers globally 
and believe that these consumers are 
underserved, which provides it a long 
term opportunity. Titan is planning 
to open 30 stores at international 
locations and targeting a revenue of 
Rs. 2500 crore by FY27.

Key Risks
  Increase in gold prices would affect 

profitability of the jewellery segment 
and earnings growth of the company.

  Slowdown in discretionary con-
sumption would act as a key risk to 
demand of the jewellery and watches 
division. 

Valuation
Despite Covid-induced challenges in 
the last two years, Titan has delivered 
a robust performance over FY17-22 
and the company expects the growth 
narrative to remain strong over FY22- 
27E. As per management, the tailwind 
in demand has been led by product 
differentiation and premiumisation 
which led to higher volume along 
with growth in average selling price, 

new product launched, and net store 
addition. Its FY27E target is a sum of 
a consistent strong CAGR in Jewelry 
(~20%) and Caratlane, an incremental 
contribution from international 
operations, Taneira and Handbags 
(~3% CAGR contribution), and a 
growth pick-up in Watches/Eyewear 
vs. a 3-5% CAGR over FY17-22. Hall-
marking regulations that mandate 
the selling of certified high-purity 
jewellery would reduce the pricing 
differential between organized and 
unorganized players, leading to 
market share gains for organized 
players like Titan. The management 
remains optimistic on the outlook for 
the upcoming festive seasons and it is 
visible in the positive consumer sen-
timents across business categories. 
Titan is focusing on market share 
gains by entering newer markets. The 
company is introducing products as 
per localized tastes and preferences. 
It has witnessed considerable success 
in newer markets in the South as well 
as parts of eastern India. Thus, we 
remain positive on Titan as the com-
pany is expected to glitter in Q2FY23 
on continued market share gains 
and premiumisation theme. Further, 
we believe that the continued sales 
momentum across business divisions 
would have positive impact on the 
organized jewelry retail benefiting 
players like Titan. We recommend 
our investors to BUY Titan with 
target of Rs 3,120 from 12 months 
investment perspective. The scrip is 
currently valued at P/E multiple of 
62.1x on FY24E Bloomberg Consensus 
EPS of Rs 44.4.

Titan is focusing 
on market share 
gains by entering 
newer markets. 
The company 
is introducing 
products as per 
localized tastes 
and preferences. 
It has witnessed 
considerable success 
in newer markets 
in the South as well 
as parts of eastern 
India.

Particulars (in Rs Cr) FY21 FY22 FY23E FY24E
Net Sales 21644.0 28799.0 38446.7 45328.6
Growth (%) 2.8 33.1 33.5 17.9
EBITDA 1723.0 3337.0 4882.7 5892.7
EBITDA Margin (%) 8.0 11.6 12.7 13.0
Net profit 979.0 2198.0 3306.4 3943.6
Net Profit Margin (%) 4.5 7.6 8.6 8.7
EPS (Rs) 10.9 24.4 37.2 44.4

Consensus Estimate: Bloomberg, Ashika Research



25 November 2022INSIGHT

Monthly Insight
Performance
Since Jan-2019... Return @CAGR 21.4%
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Monthly Profit & Loss Fact Sheet (Rs.) 
Date Invested Capital Booked Profit M2M Net Profit

31-Jan-19 1496513 0 (15549) (15549)
28-Feb-19 2500555 0 (12120) (12120)
31-Mar-19 3499100 0 87058 87058 
30-Apr-19 4423753 77386 (8924) 68462 
31-May-19 4843373 149734 (192232) (42498)
30-Jun-19 5780649 212997 (312556) (99559)
31-Jul-19 7280745 212997 (523193) (310197)
31-Aug-19 6252245 237315 (318110) (80795)
30-Sep-19 5638553 351653 (183965) 167688 
31-Oct-19 3805452 689902 (279263) 410639 
30-Nov-19 5300467 689902 (286815) 403087 
31-Dec-19 6799062 689902 (159580) 530321 
31-Jan-20 6506557 981148 (270658) 710490 
29-Feb-20 5711903 1272382 (733289) 539092 
31-Mar-20 7207537 1272382 (2755943) (1483561)
30-Apr-20 7623497 356948 (1030982) (674034)
31-May-20 6149806 833936 (1351330) (517394)
30-Jun-20 7651620 833936 (956088) (122152)
31-Jul-20 9152079 833936 (463266) 370670 
31-Aug-20 8360481 1124891 (241678) 883213 
30-Sep-20 7410397 1581629 (634208) 947421 
31-Oct-20 6589893 1902621 (554750) 1347871 
30-Nov-20 4415962 2580822 (272418) 2308404 
31-Dec-20 4744368 2757455 (224457) 2532998 
31-Jan-21 4512183 2992911 (360195) 2632716 
28-Feb-21 4855257 3147357 (126852) 3020505 
31-Mar-21 5103512 3388344 (151565) 3236779 
30-Apr-21 4908741 3581795 (17805) 3563990 
31-May-21 4608003 3892602 463903 4356505 
30-Jun-21 2426006 4576540 266976 4843516 
31-Jul-21 3924461 4576540 397901 4974441 
31-Aug-21 1920864 5080743 (120808) 4959935 
30-Sep-21 (262189) 5531501 137699 5669200 
31-Oct-21 (2096994) 5785074 (23817) 5761257 
30-Nov-21 (2471736) 6236551 (475411) 5761140 
31-Dec-21 (967066) 6476478 (557270) 5919208 
31-Jan-22 (1274299) 6780638 (526905) 6253733 
28-Feb-22 227695 6780638 (978700) 5801938 
31-Mar-22 2234090 6780638 (927092) 5853545 
30-Apr-22 3191862 6822476 (847570) 5974906 
31-May-22 4693522 6822476 (2027276) 4795200 
30-Jun-22 6199838 6822476 (2326826) 4495650 
31-Jul-22 6539891 6981380 (1806319) 5175061 
31-Aug-22 7455860 7049526 (1284541) 5764985 
30-Sep-22 6660708 7339923 (1947791) 5392132 
27-Oct-22 7128537 6867311 (1448534) 5418776 

*Booked Profit = Profit booked after target achieved
**M2M = Open position marked to market as on date
***Net profit = Booked Profit + M2M P/L
****Invested Capital = Stock investment as recommended (minus) Stock sold on target 
*****Calculation based on Rs. 5 lac invested on each stock recommended in our monthly insight on release date
******All Figures quoted in Rs.
****** Calculated as on October 27, 2022
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

 Reliance Industries  01-Nov-22 196 2546.0 499016 2850 11.9%        

 HDFC Bank  01-Nov-22 334 1495.0 499330 1750 17.1%        

 Titan Company  01-Nov-22 181 2758.0 499198 3120 13.1%        

Divi’s Lab 03-Oct-22 135 3700.0 499500 4110 11.1%        

Oracle Fin. Serv. Software 03-Oct-22 167 2985.0 498495 3460 15.9%        

Crompton Greaves Cons. 03-Oct-22 1214 412.8 501103 485 17.5%        

Tata Consultancy Services 01-Sep-22 156 3208 500448 3650 13.8%        

Tata Consumer Products 01-Sep-22 618 809 499962 935 15.6%        

Jubilant FoodWorks 01-Sep-22 813 615 499995 710 15.4%        

Nestle India 01-Aug-22 25 19475 486886 22200 14.0%        

Bayer Cropscience 01-Aug-22 94 5349 502839 6037 12.9%        

Whirlpool of India 01-Aug-22 280 1783 499257 2035 14.1%        

Siemens 01-Jul-22 210 2385 500870 2750 15.3% 21-Jul-22 2735 574413 73543 14.7% 20 268%

United Spirits 01-Jul-22 655 762 498984 875 14.9% 16-Sep-22 870 569850 70866 14.2% 77 67%

Ashok Leyland 01-Jul-22 3380 148 501100 170 14.7% 15-Sep-22 167 565102 64002 12.8% 76 61%

ICICI Lombard Gen. Ins. 01-Jun-22 394 1270 500416 1460 15.0%        

PI Industries 01-Jun-22 180 2784 501033 3203 15.1% 4-Aug-22 3203 576540 75507 15.1% 64 86%

Abbott India 01-Jun-22 28 18031 504867 20500 13.7% 1-Aug-22 20465 573013 68146 13.5% 61 81%

ICICI Bank 02-May-22 682 733 500096 874 19.2% 10-Aug-22 850 579700 79604 15.9% 100 58%

Sumitomo Chemical India 02-May-22 1175 426 501128 500 17.2% 11-Jul-22 499 586490 85361 17.0% 70 89%

NLC India 02-May-22 6160 81 500435 104 28.0%        

SAIL 01-Apr-22 5050 99 500810 115 16.0%        

Aditya Birla Fashion 01-Apr-22 1640 304 499253 350 15.0% 30-Sep-22 350 574000 74747 15.0% 182 30%

Fairchem Organics 01-Apr-22 328 1525 500265 1950 27.9% 10-Aug-22 1850 606800 106535 21.3% 131 59%

Birlasoft 02-Mar-22 1215 413 501441 ADD        

Zydus Wellness 02-Mar-22 315 1592 501623 ADD        

Johnson Cont - Hitachi AC 02-Mar-22 268 1862 499064 ADD        

Himatsingka Seide 02-Mar-22 3050 165 504268 ADD 27-Oct-22 93 284626 -219642 -43.6% 239 -67%

Asian Paints 02-Feb-22 156 3210 500821 3690 14.9%        

Ultratech Cement 02-Feb-22 66 7588 500809 8700 14.7%        

Cipla 02-Feb-22 528 948 500363 1088 14.8% 20-Sep-22 1088 574464 74101 14.8% 230 24%

G R Infraprojects 03-Jan-22 285 1748 498180 2029 16.1%        

Birlasoft 03-Jan-22 915 549 501916 630 14.8%        

Medplus Health 03-Jan-22 480 1041 499578 1320 26.8% 27-Jan-22 1318 632510 132933 26.6% 24 405%

ICICI Bank 01-Dec-21 700 718 502343 825 15.0% 12-Jan-22 824 576506 74163 14.8% 42 128%

Fortis Healthcare 01-Dec-21 1775 283 501500 325 15.0% 19-Sep-22 325 576875 75375 15.0% 292 19%

Affle India 01-Dec-21 434 1154 500828 1380 19.6% 11-Jan-22 1378 597891 97063 19.4% 41 173%

Container Corp 01-Nov-21 758 660 500480 830 25.7%        

Monthly Insight 
Recommendation 
Performance Sheet
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Sobha 01-Nov-21 640 782 500687 890 13.8% 03-Nov-21 930 595053 94366 18.8% 2 3440%

Johnson Cont - Hitachi AC 01-Nov-21 238 2102 500340 2550 21.3%        

Aptus Value Hsg. Fin. 01-Oct-21 1575 318 500718 450 41.5% 31-Mar-22 344 541422 40704 8.1% 181 16%

Birlasoft 01-Oct-21 1225 409 500512 485 18.7% 18-Nov-21 491 601549 101036 20.2% 48 154%

Himatsingka Seide 01-Oct-21 1850 270 500359 340 25.7% 27-Oct-22 93 172642 -327717 -65.5% 391 -61%

HCL Tech 01-Sep-21 420 1192 500630 1390 16.6%        

Whirlpool of India 01-Sep-21 233 2149 500645 2480 15.4% 12-Oct-21 2476 576845 76200 15.2% 41 135%

Zydus Wellness 01-Sep-21 214 2342 501225 2680 14.4%        

Jubilant Foodworks 02-Aug-21 133 3776 502266 4340 14.9% 12-Oct-21 4333 576228 73962 14.7% 71 76%

Can Fin Homes 02-Aug-21 920 545 501193 650 19.3% 08-Sep-21 649 596970 95776 19.1% 37 189%

Arvind 02-Aug-21 4750 105 500083.7 135 28.2% 19-Oct-21 135 640158 140074 28.0% 78 131%

Tech Mahindra 01-Jul-21 455 1098 499537.7 1270 15.7% 06-Aug-21 1268 576858 77320 15.5% 36 157%

Hero Motocorp 01-Jul-21 172 2910 500519.4 3390 16.5%        

Zee Entertainment 01-Jul-21 2310 217 500975.2 250 15.3% 14-Sep-21 250 576507 75532 15.1% 75 73%

Infosys 01-Jun-21 358 1402 502062.1 1610 14.8% 26-Jul-21 1607 575245 73183 14.6% 55 97%

HDFC Ltd. 01-Jun-21 195 2571 501426 2940 14.3% 27-Oct-21 2935 572313 70887 14.1% 148 35%

Natco Pharma 01-Jun-21 472 1060 500471.3 1230 16.0%        

ICICI Bank 03-May-21 845 593 499800 720 21.4% 31-Aug-21 717 605671 105871 20.8% 120 63%

DCM Shriram 03-May-21 700 716 499833 840 17.3% 22-Jun-21 839 586992 87159 17.1% 50 125%

Indian Metals & Ferro Alloys 03-May-21 1125 445 499840 570 28.2% 22-Jun-21 550 618908 119068 23.7% 50 173%

Vardhman Textiles 01-Apr-21 375 1330 498785 1550 16.5% 12-Jul-21 1547 580249 81464 16.3% 102 58%

Kirloskar Oil Engines 01-Apr-21 2960 170 502879 208 22.4% 11-May-21 203 600051 97172 19.3% 40 176%

Amrutanjan Health Care 01-Apr-21 870 575 499864 670 16.6% 11-May-21 669 581900 82035 16.4% 40 150%

Divis Lab 01-Mar-21 147 3407 500807 3900 14.5% 27-Apr-21 3893 572315 71508 14.3% 57 91%

Supreme Industries 01-Mar-21 240 2068 496299 2350 13.6% 17-Sep-21 2350 564000 67701 13.6% 200 25%

Somany Home Innov. 01-Mar-21 1700 290 493763 370 27.4% 08-Jun-21 370 629000 135237 27.4% 99 101%

Infosys 02-Feb-21 390 1276 497754 1457 14.2% 12-Apr-21 1471 573869 76116 15.3% 69 81%

Kajaria Ceramics 02-Feb-21 595 839 499295 980 16.8% 16-Feb-21 972 578102 78807 15.8% 14 412%

Borosil Renewables 02-Feb-21 1810 276 500329 340 23.0% 09-Aug-21 340 615400 115071 23.0% 188 45%

BPCL 01-Jan-21 1312 383 502046 480 25.4% 02-Mar-21 469 615577 113531 22.6% 60 138%

Welspun India 01-Jan-21 7353 69 508230 84 21.5% 12-Mar-21 84 616623 108393 21.3% 70 111%

Kaveri Seed 01-Jan-21 962 525 504955 650 23.8% 10-May-21 649 624223 119268 23.6% 129 67%

Bosch 01-Dec-20 39 12842 500840 15200 18.4% 19-Jan-21 15174 591781 90941 18.2% 49 135%

Sumitomo Chemical 01-Dec-20 1750 286 501133 340 18.7% 02-Jun-21 340 595000 93867 18.7% 183 37%

Prestige Estate 01-Dec-20 1850 271 500563 312 15.3% 18-Feb-21 311 576201 75638 15.1% 79 70%

MRF 02-Nov-20 7 66042 462295 76588 16.0% 19-Nov-20 76456 535194 72899 15.8% 17 339%

Dixon 02-Nov-20 52 9586 498474 11268 17.5% 26-Nov-20 11249 584928 86455 17.3% 24 264%

Privi Speciality Chem. 02-Nov-20 910 549 499328 640 16.6% 21-Jan-21 639 581399 82071 16.4% 80 75%

Ultratech Cement 01-Oct-20 122 4095 499594 4543 10.9% 19-Oct-20 4535 553293 53699 10.7% 18 218%

Essel Propack 01-Oct-20 2025 248 501522 290 17.1% 11-Jan-21 290 586238 84715 16.9% 102 60%

Valiant Organics 01-Oct-20 168 2970 498946 3350 12.8% 09-Oct-20 3344 561832 62886 12.6% 8 575%

Mishra Dhatu Nigam 01-Sep-20 2400 209 502246 260 24.2% 30-Sep-21 191 457200 -45046 -9.0% 394 -8%

Hawkins Cooker 01-Sep-20 103 4852 499740 5890 21.4% 29-Dec-20 5671 584118 84379 16.9% 119 52%

Phillips Carbon Black 01-Sep-20 4275 117 501035 151 28.8% 25-Oct-20 148 630563 129527 25.9% 54 175%

Wipro 03-Aug-20 1770 282 499999 325 15.1% 05-Oct-20 325 574878 74880 15.0% 63 87%

Divis Lab 03-Aug-20 190 2644 502371 3050 15.4% 10-Aug-20 3058 581026 78654 15.7% 7 816%

Fine Organics 03-Aug-20 230 2177 500822 2470 13.4% 24-Aug-20 2466 567123 66300 13.2% 21 230%

ICICI Securities 01-Jul-20 1050 476 499818 620 30.2% 03-Jun-21 601 631050 131232 26% 337 28%

Apollo Tyres 01-Jul-20 4600 109 501341 130 19.3% 10-Aug-20 127 582498 81157 16.2% 40 148%

Galaxy Surfactants 01-Jul-20 335 1490 499300 1680 12.7% 04-Aug-20 1684 564130 64829 13.0% 34 139%
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Nestle India 01-Jun-20 28 17571 491987 19500 11.0% 20-Aug-21 19500 546000 54013 11% 445 9%

Tech Mahindra 01-Jun-20 925 541 500453 ADD 29-Sep-20 774 715691 215238 43.0% 120 131%

Abbott India 01-Jun-20 30 16979 509375 19464 14.6% 02-Aug-21 19464 583920 74545 14.6% 427 13%

Bharti Airtel 04-May-20 985 508 500232 610 20.1% 20-May-20 606 597058 96826 19.4% 16 442%

Pfizer 04-May-20 102 4934 503304 5800 17.5% 28-Jun-21 5600 571200 67896 13.5% 420 12%

Bayer Cropscience 04-May-20 116 4287 497334 5425 26.5% 27-May-20 5281 612584 115251 23.2% 23 368%

ITC 01-Apr-20 2950 170 502363 ADD 17-Nov-21 240 708000 205637 40.9% 595 25%

Britannia Industries 01-Apr-20 184 2719 500320 ADD 29-May-20 3384 622704 122384 24.5% 58 154%

TCS 01-Apr-20 274 1827 500508 ADD 14-Sep-20 2480 679520 179012 35.8% 166 79%

HDFC Bank 01-Apr-20 586 852 499290 ADD 10-Nov-20 1361 797739 298450 59.8% 223 98%

Britannia Industries 02-Mar-20 164 3048 499888 3400 11.5% 29-May-20 3384 555019 55130 11.0% 88 46%

Aarti Industries 02-Mar-20 505 990 499799 1177 18.9% 05-May-20 1139 575018 75220 15.1% 64 86%

Metropolis Healthcare 02-Mar-20 263 1886 495946 2200 16.7% 23-Nov-20 2187 575165 79219 16.0% 266 22%

Bajaj Finance 03-Feb-20 115 4306 495178 5000 16.1% 01-Dec-20 4894 562761 67583 13.6% 302 16%

Gujarat State Petronet 03-Feb-20 2040 246 501493 300 22.0% 01-Apr-20 169 344168 -157325 -31.4% 58 -197%

Granules India 03-Feb-20 3600 140 502632 170 21.8% 07-Feb-20 164 591156 88524 17.6% 4 1607%

Concor 01-Jan-20 870 575 500239 665 15.7% 25-May-21 665 578550 78311 15.7% 510 11%

Mahanagar Gas 01-Jan-20 470 1066 501095 1164 9.2% 23-Jan-20 1162 546140 45045 9.0% 22 149%

SIS 01-Jan-20 1020 490 500147 568 15.8% 07-Feb-20 559 570119 69972 14.0% 37 138%

HDFC Life 02-Dec-19 875 571 499608 680 19.1% 17-Nov-20 671 586740 87133 17.4% 351 18%

Dr. Reddy’s Lab 02-Dec-19 171 2923 499818 3503 19.8% 07-Apr-20 3554 607713 107896 21.6% 127 62%

Just Dial 02-Dec-19 875 570 499170 750 31.5% 01-Apr-20 288 251615 -247555 -49.6% 121 -150%

IRCTC 01-Nov-19 561 893 500709 1170 31.1% 30-Jan-20 1158 649638 148929 29.7% 90 121%

PI Industries 01-Nov-19 350 1432 501323 1613 12.6% 07-Feb-20 1612 564109 62787 12.5% 98 47%

Procter & Gamble Hygiene 01-Nov-19 40 12325 492982 14078 14.2% 16-Apr-21 14026 561034 68052 13.8% 532 9%

HDFC Bank 01-Oct-19 405 1235 500212 1395 12.9% 10-Nov-20 1361 551339 51127 10.2% 406 9%

Indian Hotels 01-Oct-19 3130 160 500595 179 11.9% 01-Apr-20 74 230525 -270071 -53.9% 183 -108%

Siemens 01-Oct-19 330 1549 511213 1680 8.4% 23-Oct-19 1689 557420 46207 9.0% 22 150%

Gujarat Gas 01-Sep-19 2800 179 501501 200 11.7% 30-Oct-19 200 559048 57547 11.5% 59 71%

Hindustan Unilever 01-Sep-19 265 1888 500371 1975 4.6% 20-Sep-19 1957 518507 18136 3.6% 19 70%

Divi’s Lab 01-Aug-19 305 1636 498882 1750 7.0% 22-Oct-19 1757 535885 37003 7.4% 82 33%

ICICI Bank 01-Aug-19 1175 426 500234 473 11.1% 25-Oct-19 468 550206 49972 10.0% 85 43%

City Union Bank 01-Jul-19 2410 208 500935 254 22.2% 16-Jan-20 248 597005 96070 19.2% 199 35%

Reliance Nippon Life 01-Jul-19 2250 222 499773 265 19.3% 27-Aug-19 258 579510 79737 16.0% 57 102%

Sanofi India 01-Jul-19 87 5740 499387 6775 18.0% 29-Oct-19 6678 581029 81641 16.3% 120 50%

Asian Paints 01-Jun-19 346 1445 499797 1560 8.0% 02-Aug-19 1549 535985 36188 7.2% 62 43%

Axis Bank 01-Jun-19 614 812 498614 905 11.4% 18-Oct-21 820 503480 4866 1.0% 870 0%

Honeywell Automation 01-Jun-19 19 26087 495655 30195 15.7% 25-Oct-19 29105 552999 57344 11.6% 146 29%

MCX 01-May-19 575 868 499354 1005 15.7% 30-Aug-19 971 558147 58793 11.8% 121 36%

TCS 01-May-19 220 2259 496953 2490 10.2% 14-Sep-20 2480 545600 48647 9.8% 502 7%

Crompton Greaves Cons. 01-Apr-19 2138 234 501153 256 9.2% 20-Sep-19 251 536681 35528 7.1% 172 15%

Equitas Holdings 01-Apr-19 3637 138 500875 191 38.7% 01-Apr-20 42 152499 -348375 -69.6% 366 -69%

Page Industries 01-Apr-19 20 25219 504373 29080 15.3% 14-Aug-19 17525 350506 -153867 -30.5% 135 -82%

ITC 01-Mar-19 1800 278 500089 319 14.8% 13-Sep-21 215 387000 -113089 -23% 927 -9%

Tech Mahindra 01-Mar-19 605 824 498456 960 16.5% 29-Sep-20 774 468101 -30356 -6.1% 578 -4%

HDFC Bank 01-Feb-19 240 2101 504338 1204 -42.7% 20-May-19 2403 576686 72348 14.3% 108 48%

Pfizer 01-Feb-19 163 3066 499703 3490 13.8% 20-Sep-19 3389 552433 52730 10.6% 231 17%

Abbott India 01-Jan-19 65 7593 493527 8580 13.0% 11-Jun-19 8566 556790 63263 12.8% 161 29%

Indraprastha Gas 01-Jan-19 1850 273 504362 315 15.5% 08-Apr-19 314 581748 77386 15.3% 97 58%

United Spirits 01-Jan-19 800 623 498624 735 17.9% 14-Feb-20 711 568576 69952 14.0% 409 13%
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CHEMICAL: 
BOOMING OPPORTUNITIES

SECTOR OUTLOOK

Indian chemical sector has been in lime light in 
last 3-4 years in terms of growth delivered by the 
chemical companies and also the future prospects 
of the sector looks promising on the back of 

accelerated capital expenditure. The themes like “China 
plus 1 policy”, “environmental concern in China which 
shut many chemical manufacturing capacities” and 
“import substitutions” have backed the growth. The most 
important trend which has been noticed is that domestic 
chemical companies have been investing in their R&D in 
order to compete with China in terms of pricing as well 
as quality without having a matching scale. This approach 
makes domestic chemical companies strong contenders 
as substitutes when the western world is aggressively 
looking to reduce its dependence on China. The recent 
steep rise in European gas prices throw another growth 
opportunities for Indian chemical companies. The 
energy crisis in Europe amid lower 
gas supplies is hurting industries in 
the region. The cut in Russian gas 
supplies has resulted in a sharp jump 
in electricity costs for European 
countries. The high energy cost has 
led European chemical companies to 
slashed production by more than 50%. 
Thus, the raging European energy 
crisis can throw up an unexpected 
opportunity for Indian chemical 
companies. As the energy crisis 
can potentially cap supplies, Indian 
chemical companies can gain market 
share similar to what happened after 
the global financial crisis in 2007. As 
per CRISIL report, Indian chemical 
industry to outpace its Chinese 
counterpart and double its share of 
the global market to 6% by 2026 from 

3-4% in 2021. China constitutes around 20% of the global 
specialty chemical industry which is valued at USD 800 
billion. Indian companies are gaining incremental market 
share due to the China plus one strategy adopted by US 
and Europe. China plus one is a business strategy adopted 
by global companies that aim at diversifying the business 
into other countries and refrain from investing only in 
China. Industrial lockdowns during China’s zero covid 
policy led to severe supply chain issues which in turn 
dented the country’s reliability. Such developments have 
generated significant growth opportunities for domestic 
chemical companies as the several global companies have 
started exploring alternative manufacturing destinations 
to de-risk their supply chains, which were earlier 
dependent on China. The domestic companies also have 
ample scope to derive the benefit of import substitution 
by manufacturing chemicals that are imported. Also, 

there are opportunities to capture 
export markets due to ongoing 
geopolitical tensions. Hence, there has 
been enough growth opportunities 
lying ahead both in domestic and 
export markets, thus the companies 
are increasing their capacities and 
laid massive capex plan in order to 
cash in the opportunities.

European energy crisis 
proved to be boon for 
Indian chemical companies
The raging Ukraine crisis can throw 
up an unexpected opportunity for 
Indian chemical companies. This 
is because the surging energy cost 
is weighing on the performance of 
the European chemical industry. 
Even before the Russia-Ukraine war, 

Indian chemical 
sector has been in 
lime light in last 
3-4 years in terms 
of growth delivered 
by the chemical 
companies and also 
the future prospects 
of the sector looks 
promising on the 
back of accelerated 
capital expenditure.
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the European chemical industry was facing elevated 
energy prices. As per big German chemical companies, 
there was more than a 4 times jump in spending for 
natural gas in 2021 compared with 2020. As the energy 
crisis in Europe can potentially cap the supplies, Indian 
chemical companies can gain market share similar to 
what happened after the global financial crisis in 2007. 
The shortage of gas across Europe amid ongoing Russia-
Ukraine war has pushed the power costs of European 
companies considerably. The chemical industry in 
Europe was the second largest producer (EUR 499 billion) 
globally after China (EUR 1,547 billion) in CY20. USA 
stood third, while India stood sixth at EUR 92 billion. 
European chemical industry is the largest consumer of 
natural gas, accounting for 15% of total consumption in 
Europe and thus the shortage of gas has impacted the 
production drastically. Most of the European chemical 
companies have slashed the production by 50%. Thus, 
the continued challenges in Europe and China present 
a golden opportunity to Indian manufacturers. Further, 
the unaffordable costs have forced the global players to 
reduce supply, which has resulted in a significant increase 
in chemical prices. Indian chemical manufacturers can 
pocket this opportunity as the supply distortions will 
help capture export markets whereas higher chemical 
prices will improve revenue visibility. Other factors like 
increasing focus on backward integration, a rise in the 
R&D spending and improvement in logistic activity are 
likely to assist domestic specialty chemical companies to 
hold meaningful market share over the long run.

China+1 strategy to work out positively for 
Indian chemical companies
The pace at which Indian chemical industry is growing 
could outpace its Chinese counterpart and could double 
its share in global market to 6% in 2026 from 3-4% in 
2021. Indian companies are gaining incremental market 
share due to the China plus one strategy adopted by 
US and Europe. China plus one is a business strategy 
adopted by global companies that aim at diversifying 
the business into other countries and refrain from 
investing only in China. Industrial lockdowns during 
China’s zero covid policy led to severe supply chain 
issues which in turn dented the country’s reliability. 
Such developments have generated significant growth 
opportunities for domestic specialty chemical companies 
as several global companies have started exploring 
alternative manufacturing destinations to de-risk their 
supply chains, which were earlier dependent on China. 
India has also emerged as a beneficiary due to its cost 
competitiveness in manufacturing due to easy availability 
of raw materials and low cost labour. Besides, cost 
competitiveness, India has also strong technical expertise 
to move up in the value chain. The shutdown of several 
chemical companies in China over the past few years due 
to environmental concerns has contributed to the growth 
of Indian specialty chemical companies. Chinese chemical 
companies had started to encounter the production 
challenges from 2015-16 due to a breach of pollution 
norms, the US-China trade war, Covid disruptions and 
power rationing. As a result, Indian companies started 
getting more orders, which resulted in higher utilization 
and, in turn, led to better EBITDA margins. Majority of 
Indian chemical companies witnessed improvement in 
their RoCE and RoE despite a jump in investments into 
newer business segments. Further, Chinese authorities 
are very strict on their zero Covid tolerance policy and 
has no plan to soften its strict zero-COVID policy, which 
has caused much closure of manufacturing plants, thus 
providing bigger opportunities for other countries like 
India to gain the market share globally.

USD 54 billion import substitution 
potential
Indian chemical industry is one of the fastest growing 
industry in the world. Currently it ranks 3rd in Asia and 
is 6th largest market in the world with respect to output 

China is the largest Chemical producer globally (Euro billion)

Source: Industry report
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European Gas prices surged significantly (USD/mmBtu)
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after China, Germany, US, Japan and South Korea. India 
is net importer of chemical and petrochemicals. This 
gives opportunity for Indian chemical manufacturers for 
import substitution. Besides, per capita consumption 
of chemicals in India is low even among developing 
countries. This makes India a very attractive destination 
for investment and growth. India imported nearly USD 54 
billion worth of chemicals during FY21 which offers huge 
import replacement opportunity. The chemical industry 
already contributes significantly to India’s export import 
trade. The share of chemical products imports of total 
imports value has increased from 8.9% in FY14 to 12.8% 
in FY21, while the export share of chemical products has 
increased from 9.3% in FY14 to 12.9% in FY21. However, 
the chemical products trade deficit in last 3 years has 
been declining, which exhibits that export is gaining 
momentum. Still India’s share in global chemical and 
petrochemical trade is only 3%. This shows significant 
opportunity for Indian chemical companies. Further, 
the trade conflicts erupted around the world, especially 
among China, the US and Western Europe have made the 
opportunities more lucrative for Indian chemical players. 
Government has also announced incentives such as PLI 
scheme to boost the domestic manufacturing capabilities 
and to make India as an export hub globally. Hence, 
the opportunity in chemical space including specialty 
chemical, CRAMS, Agro chemical and Pharma API has 
been robust and the companies in these sectors have 
already witnessing surge in order enquiries from foreign 
clients which is expected to reflect in the topline growth 
in coming time. 

Expanding capacities to amplify the long 
term growth
In order to cater the strong domestic demand and export 
potential, the Indian chemical companies are expanding 
the capacities and have laid strong capex plans. During 
the time period between FY15-FY22, Specialty chemical 
companies incurred Rs 8,800 crore capex and are 
likely to spend another Rs.5,400 crore in the next two 
years. Moreover, several companies are entering new 
chemistries while keeping their core competencies 
unaltered in order to de-risk and diversify their product 
portfolios. Apart from expanding the capacities, the 
chemical players are also investing in R&D in order to 
compete with China in terms of pricing as well as quality 
without having a matching scale. The R&D centric growth 
approach makes the domestic chemical companies strong 
contenders as substitutes when the western world is 
aggressively look to reduce its dependence on China. 
Indian Specialty Chemicals companies have more than 
doubled their capex in every 5-year period and same will 
be replicated in future also. Most of the management of 
chemical companies have raised their capital expenditure 
guidance. It has been noticed that the Indian companies 
are catching up with Chinese peers in investment 
intensity after being ~50% below in the preceding three 
year cycle. History indicates that markets start ascribing 
value to new capex 1.5-2 years prior to execution. Given 
the sizeable capex announcements by the chemical 
companies for the next 3 years, it is expected that the 
chemical sector is poised to deliver healthy earnings 
compounding growth over the next 5 years. A significant 
portion of the incremental capex is expected towards 
value added segments as Indian chemical companies 
targeted to move up the global value chain. Despite 
an increase in capex intensity, the chemical sector is 
expected to witness an improvement in free cash flows 
in the future. The margins of the most of the chemical 
companies are expected to improve due to economies 
of scale and strong revenue visibility, which in turn will 
result in higher operating cash flows. The strong free cash 
flow generation is likely to continue over FY23 and FY24. 
Hence, the capacity expansion and investments in R&D 
will be the next leg of the growth for Indian chemical 
sector.

Share of Chemical Exports and Imports in total value

Source: Chemical & petro chemical statistics at a glance 2021
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Falling crude oil price could support the 
margins
Most of the chemicals’ raw materials are crude 
derivatives, thus any volatility in crude oil prices could 
have direct impact on the margins of chemical players. 
Crude oil prices after hitting record high of USD 139 per 
barrel had declined to large extent amid the increasing 
fear of possible recession and slowing of global economy. 
However, in order to support the crude oil price, oil 
producing nations have decided to cut the production by 
2 million barrel per day. In order to offset the production 
cut, US has announced to release nearly 15 million barrels 
of oil from the Strategic Petroleum Reserve. Though there 
has been looming concern over the global growth in near 
term, crude oil prices are expected to remain subdued. 
The recent increase in crude oil prices has affected the 
margins of most chemical players as most of the feedstock 
or raw materials involved in specialty chemicals are crude 
derivatives. Raw materials such as benzene, ethylene and 
toluene, which are crude derivatives, form around 55% 
of the overall cost structure. However, the benign crude 
oil prices and cooling of other commodity prices are 
likely to support the margins of chemical companies and 
provide a huge relief on the cost front. India remains on 
a strong footing in chemicals led by increasing interest 
of global companies to source from India to de risk their 
supply chain, increasing share of specialty chemicals in 
overall product mix and robust capex aligned by chemical 
companies to capture future growth. Major downstream 

petrochemicals like Benzene, Ethylene have witnessed 
steep decline in prices mirroring the decline in crude 
oil prices. The recent power crisis in Europe, although 
provides an opportunity for Indian chemical companies 
to increase wallet share in European market. Overall, any 
further decline in crude oil prices could be boon for the 
Indian chemical players. 

There are multiple growth triggers for Indian chemical 
sector. China plus one strategy, favourable demand 
supply scenario and growth opportunities through import 
substitutions and exports are the long term growth 
drivers for Indian chemical sector. Indian chemical sector 
is expected to outpace its Chinese counterpart and double 
its share of the global market to 6% by 2026 from 3-4% in 
2021. Indian chemical companies are gaining incremental 
market share due to China plus one strategy adopted by 
US and Europe as the western countries are desperately 
looking for alternative destination to source their key 
raw materials. Further, the recent power crisis in Europe 
is also providing an opportunity for Indian chemical 
companies to increase wallet share in European markets. 
Moreover, domestic chemical players are expanding their 
capacities and investing in R&D in order to compete the 
Chinese manufacturers in terms of pricing as well as 
quality without having a matching scale. Hence, there 
are booming opportunities for Indian chemical sector in 
coming time and companies are well positioned to cash in 
the opportunities.

Peer Set
Company Name Mcap  

(Rs crs)
Reve-

nue  
(Rs crs)

EBITDA 
(Rs crs)

PAT  
(Rs 
crs)

EBITDA 
Margin 

(%)

PAT 
Margin 

(%)

ROE 
(%)

ROCE 
(%)

D/E 
(x)

1 yr 
Forward 

P/E (x)

1 yr For-
ward EV/

EBITDA (x)

1 Yr 
Forward 

P/Bvps (x)
SRF Ltd.     76,338    12,313     3,103 1,889 25.2% 15.3% 24.5 24.2 0.4      28.7 18.0            5.9 
Gujarat Fluorochemicals Ltd.     41,233      3,954     1,168 776 29.6% 19.6% 20.0 20.7 0.4      28.9 19.6            6.3 
Deepak Nitrite Ltd. 30,628      6,802     1,604 1,067 23.6% 15.7% 37.5 44.8 0.1      24.0 16.0            5.7 
Tata Chemicals Ltd.     29,519    12,622     2,305 1,179 18.3% 9.3% 7.2 7.6 0.4      14.8 9.4            1.4 
Aarti Industries Ltd.     24,877      7,000     1,929 1,307 27.6% 18.7% 27.8 22.1 0.4      21.7 13.8            3.2 
Navin Fluorine International Ltd.     21,933      1,453        355 263 24.4% 18.1% 15.1 19.3 0.1      43.0 30.1            8.6 
Gujarat Narmada Valley Fertiliz-
ers & Chemicals Ltd.

    11,308      8,642     2,384 1,704 27.6% 19.7% 24.2 32.7 0.0   N/A   N/A   N/A 

Gujarat Alkalies And Chemicals 
Ltd.

      
6,869 

     3,759        986 562 26.2% 15.0% 10.0 13.5 0.1   N/A   N/A   N/A 

Gujarat State Fertilizers & 
Chemicals Ltd.

      5,156      9,083     1,319 897 14.5% 9.9% 8.6 12.6 0.0        7.9 5.0            0.4 

Source: ACE Equity & Bloomberg

Crude oil prices started to declie after hitting recrod high  
(USD/barrel)

Source: Bloomberg
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Q2FY23 Management 
Earnings Concall

MANAGEMENT CONCALL

Asian Paints Ltd.
Asian Paints has 80 years of expe-
rience in paint industry. Overall 
business has been strong at current 
environment and there has been 
extended monsoon which took a toll 
on external painting.

Company reported double digit 
growth with value growth of 20%. The 
volumes growth was 18% of 3 year 
CAGR and value growth has been 20% 
3 year CAGR.

The base are relatively higher in 
Q2FY22. Overall, each quarter is 
different. Hence in general the trend 
of the topline is strong. 

There has been extended monsoon in 
western part of geography. Company 
has grown in tier 2 and 3 centers, 
which means that it has grown higher 
in rural areas.

Product mix in Q2 dominated by 
economy emulsions and under coats. 
However, company witnessed down 
trading in premium and luxury 
ranges.

Today, company has biggest painting 
services in the world with presence 
in more than 628 towns.

Project business has been growing 
much faster than Retail business. 
Good sales realization is coming from 
government projects.

One of the key strategy of the com-
pany is continuous expansion of the 
distribution footprint to ensure the 
availability of Asian paints products. 
Company added 8000 retail points.

Company has strong model in home 
decor business. There are nearly 
60-80 lakhs people visit the home 
decor stores. Company has now total 

Asian Paints: Project 
business has been 
growing much 
faster than Retail 
business. Good sales 
realization is coming 
from government 
projects. One of 
the key strategy 
of the company 
is continuous 
expansion of 
the distribution 
footprint to ensure 
the availability 
of Asian paints 
products.
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36 stores in home decor and it added 
7 stores during the quarter.

Company has acquired two compa-
nies White Teak and Wheaterseal. 
White teak is offering decorative and 
designer lightening while Wheater-
seal offering uPVC Windows and 
Doors. Both the business are doing 
well.

Full kitchen solutions are growing 
well. There has been strong integra-
tion with BH Store & BH Service aid-
ing growth in full kitchen business.

All the geographies have done quite 
well including Africa, Middle East 
and Asia. The international business 
reported strong profitability both 
quarterly and half yearly. Even Indo-
nesian business has also done well in 
term of volume growth during Q2.

On industrial front, both the JVs have 
done quite well. PPG-AP reported 
High double digit value growth led by 
demand recovery across automotive 
segment. AP -PPG continued to 
exhibit strong growth trajectory led 
by growth in Protective Coatings 
segment.

The persistent inflation is running 
ahead of calibrated price increases, 
coupled with low mix in Q2, resulting 
in sequentially lower gross margins.

There has been inflation of 6% in Q1 
which impact has been seen in Q2 
as the company has carried higher 
inventories. In Q2, the material 
inflation has been 2%, thus there has 
been total inflation of 8%. Despite of 
price hike both in Q1 and Q2, there 
has been deficit of 5%.

Gross margin declined sequentially 
from 37.9% in Q1 to 35.6% in Q2.

Already deflation is seen in raw 
material prices. 

Company has declared a dividend 
of Rs 4.40 per share and in FY22, the 
dividend payout was 58.6%.

The festive season  demand in Octo-
ber holds the key to Q3. Consumer 
sentiments is on an uptick as the 

wedding season will continue. 

Good monsoon augurs well for rural 
demand growth. B2B Projects busi-
ness should do well with construction 
activity picking up post monsoon.

Company is really focusing on 
strengthening the core business. 
Company is acquiring majority stake 
in Harind which provides a strong 
Nanotechnology focused R&D team 
with proven capabilities in research 
& commercial product development. 
Company has acquired 51% stake 
in the company for Rs 12.75 cr and 
additional 39% stake to be acquired 
over next 5 years.

Company is also going for backward 
integration project to manufacture 
Vinyl Acetate Ethylene Emulsion 
(VAE) and Vinyl Acetate Monomer 
(VAM) in India. Company will invest 
around Rs 2,100 cr over period of 3 
years including the cost of land to be 
acquired.

Company has also entered into a JV in 
UAE for manufacturing white cement. 
White cement is a key ingredient 
for Putty – a key leveling solution 
used as undercoat for painting. The 
overall investment would be around 

Rs 550 cr including setting up clinker 
grinding units in India.

Company has 75% capacity utilization 
and will do brown field expansion 
across multiple manufacturing facil-
ities in India. Company will increase 
the capacity by more than 30% to 22.7 
lack KL p.a.

Company is committed to invest Rs 
6,750 cr in next 3 years in capacity 
expansion, backward integration and 
acquisitions.

VAM will be helpful for entire prod-
uct line of adhesives and will help in 
improving margins. VAE is futuristic 
emulsions and it will come in next 30 
years.

Company is entering into white 
cement segment only because of 
backward integration. The white 
cement marketin India is nearly 
7-8 lack tonnes and it is growing at 
15-20%. Nearly 80% of white cement 
is sold through company network.

In Q2 the product mix was inferior 
while in Q3 and Q4 the product mix 
is expected to be good. In Q2, the 
retail demand was weak because of 
extended monsoon.

July and August are the stockiest 
months, while the September month 
is usually strong sales month.

Asian paints has been in backward 
integration earlier also. The back-
ward integration augurs well for the 
company in terms of margins and 
overall material procurement.

There is no risk to reaching the gross 
margin to 39.5 to 40% in the Q4FY23. 
Company is confident of sustaining 
the gross margin in the band of 
39-40%.

Company expects that down trading 
is incidental and it happened because 
of price increase.

RidhiSidhi has limestone rack which 
is key input for white cement.

Overall capacity expansion is in 
decorative paint as this segment is 

Asian Paints: 
Waterproofng 
business has 
been growing 
substantially and 
company has been in 
this business for the 
last 8 years and it is 
now a meaningful 
contributor to 
overall revenue 
growth. Company’s 
product ranges 
to around 200+ 
in waterproofng 
division.
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growing at healthy pace.

Company has taken 3% price hike 
since 31st March against 8% inflation 
in Q1 and Q2. The price increase has 
not been uniform across the products 
as the company didn’t want to upset 
the elasticity of consumer price.

The backward integration and JV in 
white cement will be more advan-
tageous and margins are likely to  
improve by 4-5% .

The current expansion in decorative 
paint will give advantage till 2027-
2028. After then onward, company 
has to increase the capacity.

Waterproofing business has been 
growing substantially and company 
has been in this business for the last 8 
years and it is now a meaningful con-
tributor to overall revenue growth. 
Company’s product ranges to around 
200+ in waterproofing division.

Clean Science Technology 
Ltd.
Company has initiated bhumi pujo 
in 34 acre land for a new project and 
hopefully, company will commercial-
ize the plant by December 2023. For 
the first phase of project, company is 
anticipating an investment of around 
Rs 300 cr which will be made from 
internal accruals.

All the divisions and geography 
reported healthy growth. Exports 
revenue grew by 63% YoY and 
domestic revenue grew by 57% YOY. 
Revenue mix was 75% export and 25% 
domestic.

The key energy price like fuel and 
electricity remainvolatile. Raw mate-
rials are marginally easing and some 
are at anhigh compared to last year.

Balance sheet remains debt free with 
cash balance of Rs 235 cr.

Capacity utilization has improved 
and thus net fixed asset turnover 
improved to 3x from 2.3x in March 
2022, which resulted in improvement 
in RoCE.

Sales of H1FY23 improved over 
H1FY22 on the back of sales volume 
growth and improved realization.

Company has incurred capex of Rs 62 
cr during H1FY23 and also invested Rs 
65 cr in subsidiaries during H1FY23.

Company is continuously upgrading 
the facilities and technology. Compa-
ny’s continuous process to optimize 
plant process resulted in saving in 
water usage.

Company will continue to focus 
on diversifying product portfolio 
and geographical presence and in 
improving the yield.

Company is fully backward inte-
grated in manufacturing of HALS 
(Hindered Amine Light Stabilizers).

Covid year is a unique year which 
is not comparable. During the covid 
times the phenol price has declined 
to Rs 40 per kg. 

The margin will not be  strong for 
new series of products in HALS 
unlike MEHQ and Guaiacol.

Company expects RoCE to be upward 
to 50% and in Q2FY23 RoCE reported 
at 53%.

Newer products are not getting 
exported to China, especially the 
HALS series products are totally India 
focused.

Out of Rs 300 cr investment, the first 

Rs 100 cr will be utilized for building 
blocks and entire Rs 200 cr will be for 
HALS series products.

In coming 1 year, company will 
learn lot about the HALS new series 
products. The chemistry is very 
complex in HALS series products and 
will take the first mover advantage 
in India. China plus one policy and 
European energy crisis will benefit 
the company in long run.

There are 2 types of products in 
HALS. One is 2 step products and 
another one is 7 steps products. The 
margin is higher for more complex 
products.

The new product 770 in HALS series 
will be India focused. 

Q3FY23 is always softer as the clients 
in US, Europe and in China are man-
aging the inventories and again there 
are holidays in Q3. So the demand 
will again start to rise in Q4.

Freight prices and other raw material 
prices have come down and hence 
every body is cautious about the 
pricing. Some contracts still are on 
annual basis.

During the quarter, company got the 
benefit of softer raw material prices 
and higher realization.

Company has dedicated plant for 
dedicated products. Company has no 
fungible plant.

Company has doubled the PBQ 
capacity to 70-80 tonne per month 
and demand in India is also 70-80 
tonne per month. PBQ is a USD 15 
product and per month revenue is 
(USD 15x70 tonne per month).

The new Rs 300 cr investment would 
have asset turn of around 2.7-3x.

Overall, the land capacity has 5 plants 
and now the company only utilized 
one third of the land.

Company is fully backward and 
forward integrated and the company 
is in manufacturing of complex 
products and thus it is not easy for 

Clean Science 
& Technology: 
Capacity utilization 
has improved and 
thus net fxed asset 
turnover improved 
to 3x from 2.3x 
in March 2022, 
which resulted in 
improvement in 
RoCE.
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any competitors to copy the compa-
ny’s business.

In HALS, the capacity utilization will 
be around 30% and then the ramp up 
will happen over the years.

The import of 770 product is around 
3000 tonne and company has 2000 
tonne capacity. The 770 products 
will be used for master batch like 
Plasti bend and Alok industries and  
701 product will be used by water 
treatment and pharma usage.

HDFC Bank Ltd.
• 120 branches added in Q2, 500 
branches are in the pipeline

• Gold loan processing in branches 
have expanded

• 1.2 mn cards issued in Q2 taking the 
total card base up to 16.3 mn

• Retail CASA grew 19.2% yoy

• Bank witnessed 9% QoQ growth in 
card spends

• Technology front : Bank continues 
to spend on technology and app. 
Smart App was formally launched for 
merchant on boarding thus helping 
in adding >60 mn merchants every 
month

• LCR at 118%

• Miscellaneous income of Rs 1,098 
cr included primarily recovery from 
written-off accounts 

• 19 bps are standard in GNPA, 
however they are included since 
other facilities of the same customer 
are affected

• Slippage ratio at 36 bps or 5,700 cr; 
Recoveries and upgrades: Rs 2,500 
cr (19bps); Write offs: Rs 3,000 cr (22 
bps)

• Restructured assets at Rs 7,851crore 
(51 bps)

• HDB Financial Services: PCR on 
secured and unsecured book at 46.5% 
and 92% respectively. Asset quality 
improvement trajectory is expected 
to continue. Customer segment got 

impacted in Covid and as economy 
stabilized, there is improvement and 
bank expects further improvement 
ahead

• Liability growth after merger: 
deposit strategy has several com-
ponents- branch led, relationship 
based. The strategy continues to be 
the same with strong focus on retail. 
60% of branches are migrating from 
one vintage bucket to another. Other 
market borrowings will happen 
depending on the prevailing market 
conditions and interest rates

• Standalone margin outlook: 
Typically bank has operated between 
3.94% and 4.45%. Loan mix is import-
ant with retail: 45% and wholesale 55% 
over the last 2-3 years. 50% of book 
is floating rate and as the rate moves 
up, repricing will happen. As interest 
rates go up, there will be advantage 
of lead and lag (on deposit rate reset) 
and also the mix of the loans which 
will have an effect on margins. The 
deposit mix would also contribute 
with opportunity to penetrate higher 
in time deposits

• Deposit rate movement: Bank 
wants to be competitively priced and 
in line with the second private sector 
bank. Compared to PSU peers, HDFC 
Bank is higher in the mid- to longer 

tenures while being lower in short 
end of the rate curve. 

• Bank has been slow in adding 
branches in 1st half of the year. There 
is going to be a ramp up in H2FY23.

• Card business: Bank witnessed 
spends traction ahead and transac-
tors have been contributing and also 
have very good liquidity. Liability 
balances are 5x of deposit balances 
for customers. The revolver rates 
haven’t picked up and are at 70-75% 
of pre-covid levels. Though there are 
signs of improvement.

• Commercial Banking (ex-Agri): 
Strength lies in the SME segment and 
management sees quite robustness 
on origination and sourcing model. 
Self-funding ratio (liability generated 
through own cash management) 
signal good credit management. Still 
see strong cash flows coming in for 
SMEs

• Headcount: Hiring will happen but 
the bank is seeing lot of traction from 
the digital efforts that have been put, 
and hence don’t need to add employ-
ees in line with the historical levels. 
There can also be shift of employees 
from subsidiaries to bank (relation-
ship management, sales force). Sales 
force consists of ~45,000 people 

• Incremental market share in 
deposits and incremental C-D ratio: 
Historically, 2.4-2.5 times credit rate 
of growth over deposits and would 
look at maintaining  those levels

• HDFC Bank is predominantly mas-
ter card issuer and has little propor-
tion of rupay cards which is still at an 
early stage these are early days

• Bank has let go of Rs 30,000-35,000 
cr of wholesale loans because of the 
pricing however didn’t let go off- the 
relationship but only transaction.

ICICI Bank Ltd.
• Bank aims to grow core operating 
profit through risk calibrated manner 
through the pursuit of target markets

HDFC Bank: 
Typically bank 
has operated 
between 3.94% 
and 4.45%. Loan 
mix is important 
with retail: 45% 
and wholesale 55% 
over the last 2-3 
years. 50% of book 
is floating rate and 
as the rate moves 
up, repricing will 
happen.
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• LCR is at 127%

• Management aims to grow loan 
portfolio in a granular manner

• SME and Business banking portfolio 
grew through InstaBIZ and Merchant 
stack

• Bank aims to leverage digital 
offerings through seamless manner. 
Continue to see adoption from cus-
tomers. Non-ICICI bank customers 
spend grew 4.4x value of transactions 
yoy

• Provision includes contingency 
provision of Rs 15 bn made in Q2FY23 
on a prudent basis. Bank held 
contingency provisions of Rs 100 bn 
at September 30, 2022

• Bank has raised funds during the 
quarter through infrastructure bonds

• Bank sold Rs 0.94 bn NPAs during 
Q2

• Cost of deposits: 3.55% vs 3.46% qoq

• Loan book external benchmarks: 
44% linked with repo, 5% other EBLR, 
20% older benchmarks

• Repricing of deposits happened 
with a lag while loans were repriced, 
thus resulting in margin expansion. 
Going ahead, expect repricing of 
deposits to happen

• Technology expenses: 9% of H1FY23 
vs 8.5% for FY22

• Bank has issued 3.5 mn Amazon 
credit cards since launch 

• The Bank has created more than 
20 industry specific STACKs which 
provide bespoke and purpose-based 
digital solutions to corporate clients 
and their ecosystems. About 70% of 
trade transactions were done digitally 
in Q2 of this year. The value of trans-
actions done through these platforms 
increased by 70% year-on-year in Q2 
of this year

• Deposit growth outlook: retail term 
deposit growth have been soft for last 
few quarters as the rates went down 
and from Q1, bank has seen good 

accretion in retail FDs as rates recov-
ered. However, base is much lower 
than what is seen in the wholesale 
markets. Management expects to see 
increase in retail FDs and momentum 
to continue

• NIM Outlook: 44% of the domestic 
book is linked to repo and will 
continue to see benefits on repricing 
as repo rates increases. Management 
expects to see funding costs to move 
up at quicker pace and will eventually 
have an impact on margins. Seen 
more/larger increases in deposit 
rates (than till September), fair to 
assume, the pricing of deposits will 
pick up from here on. Loan mix or 
funding mix or asset quality deliv-
ers changes to durable changes in 
margins. At some point the funding 
costs will catch up and will happen in 
next few quarters

• Recovery from pandemic in India 
has been very strong and has been 
evidenced in number of indicators 
including credit growth. Pass through 
of future rate hikes and impact needs 
to be seen, apart from competitive 
intensity

• Notion for contingent provisions: 
Bank is looking at global and domes-
tic macro environment and inflation 
and interest rates with geopolitical 

risks. Across portfolio wherever risks 
are higher or could manifest, bank is 
taking a prudent call on contingent 
provisions.. Credit costs in the near 
term would expectedly undershoot 
normalized levels and not seeing any 
material NPL development on corpo-
rate side while on retail & SME side, 
bank is seeing recoveries in those 
portfolios, coming out of pandemic. 

• Credit costs: Bank haven’t seen 
a stable cycle but the risk appetite 
on corporate side and focus is on 
granularity on retail and SME side. 
Moreover the long-term averages 
wouldn’t be an effective guide to 
future credit costs 

• Loan rate reset: Bank doesn’t have 
any real time resets. EBLR or Repo 
linked loan rates are reset every 3 
months

• Branch addition: 200 branches 
added in last six months and this 
pace of addition is higher than pre-
ceding years. Bank is trying to move 
colleagues in to the market to expand 
local footprint and thus expand 
branches through such action. 

• Cost ratios: Management’s focus is 
on pre-provision operating profit and 
that requires appropriate manage-
ment of opex in proportion to reve-
nue. Since revenue growth is strong, 
there are lot of opportunities to 
expand and hence bank is investing 
and, in a quarter, or two even if costs 
overshoot revenue, bank wouldn’t be 
much worried, rather would look at 
expanding the franchise

• Repo rates increases have been well 
absorbed so far and of course need to 
be kept monitoring. In a falling rate 
scenario, there wouldn’t be any risks 
to asset quality rather it would be in 
rising rate scenario. 

• Spread over benchmarks is also 
a function of competition and pass 
through wouldn’t be uniform for all 
segments of the market. Regulator 
has no role in fixing the spread

• Credit card business: Bank saw 

ICICI Bank: 44% of 
the domestic book 
is linked to repo 
and will continue 
to see benefits on 
repricing as repo 
rates increases. 
Management 
expects to see 
funding costs to 
move up at quicker 
pace and will 
eventually have an 
impact on margins.



39 November 2022INSIGHT

pretty strong growth on retail spend 
and rationalizing of corporate spend 
and that translated into strong 
spends. There is no real change in 
revolver levels 

• Attrition levels across financial 
sector has gone up in the last 12-18 
months

ICICI Lombard General 
Insurance Company Ltd.
• CV vehicle grew robustly, 2W 
remains low compared to pre-pan-
demic levels

• Health insurance continues to drive 
industry growth, commercial lines 
witness growth in line with current 
market environment

• General insurance industry GDPI 
grew 15.3% for H1FY23, excluding 
crop, industry grew 18% over same 
period

• See pricing aggression in motor 
while there is improvement in rural 
health segment

• For Motor business, combined ratio 
for industry was 124.5% in Q1FY23 vs 
107.1% in Q1FY22, overall combined 
ratio of industry improved from 
111.4% in Q1FY23 vs 124% in Q1FY22

• Changes proposed in industry: 
Exposure draft on expenses of man-
agement, Master guidelines on AML 
effective Nov 1st 2022, increase in no. 
of tie-ups from 3 to 7 for corporate 
agents, Other sources of capital for 
insurers through preference share 
or subordinate debt. These are under 
consideration which if implemented 
will have significant positive impact 
on the industry

• Business impact: company grew 
22.6% vs industry growth 15.3%  

• Motor growth remains tepid at 
4.5%, Company continues to fight 
heightened competitive intensity and 
remain focused on growing market 
share in focused profitable segments. 
Demand remains strong

• With improving pricing 

environment, company will be able to 
consolidate market position

• Investment in retail health resulted 
in growth of 15.8%. Retail health 
agency growth of 30.8% in Q2FY23

• IL Take Care app witnessed more 
than 2.7 Mn user downloads till date 
(1.0 Mn user downloads in Q2FY23)

• Bancassurance and key relationship 
grew 36.1% in Q2FY23. Within this 
ICICI Bank distribution grew 33.9% 
and non-ICICI distribution by 37.6% 

• Business sourced through digital 
one team grew 24.5% and digital 
business revenues at 4.4% of overall 
GDPI 

• Commercial lines growth driven by 
26.9% in SME segment

• Agents crossed 1 lakh mark and 
stand at 100,636

• Crop business is a seasonal mix 
with kharif usually bigger (and short 
term in nature) and will remain at 5% 
of overall portfolio and there will be 
no change. In H2, the crop business 
will be lower. New business written 
on 80/110 model where the loss is 
limited to 110%

• Overall, composition of the portfo-
lio will not change. 

• Retention ratio: Q1 is a period of 
commercial policy renewal which 

results in lower retention ratio. 
Q2 retention is usually higher on 
proportion of retail business coming 
through

• On Motor, private car mix has 
come down yoy, while the increase is 
largely in CV. CV mix will be in mid-
20s while 2W is largely stable. Private 
car motor OD is underpriced at this 
point of time and is cautious and 
focus is on CV business. CV business 
has grown 56% in H1FY23

• Motor TP loss ratios should be 
looked more from full year basis 
while quarterly there are various 
elements into it

• Health claims: group policies loss 
ratios will be in mid-90s. Last year 
company took price increases in 
corporate polices and this year also 
have increased prices

• Vehicle Act impact needs to 
assessed but too early to take a call

• Growth in Health insurance is sus-
tainable and the investments in retail 
health agency business are yielding 
results. In group policies, there are 
conversions at prices which are 
comfortable. ICICI bank has restarted 
indemnity business on home side as 
well overall bancassurance numbers 
are strong. Pricing aggression is 
there in motor OD side, if it comes 
down, growth of the company would 
be higher. 

• Investment yields are a function 
of the interest rate environment. In 
a rising interest rate environment, 
there is cyclicity on yields but it 
augurs well. It is a function of interest 
accruals and capital gains wherein 
contribution of 70-75% through inter-
est accruals and 20-25% from capital 
gains (from equity portfolio)

• IL Take care App was largely 
set up for employee of corporate 
customers. However, more than 50% 
of employees of corporates have 
downloaded and used the app. 2.7 
million downloads gives a runaway 
of growth. Sales (including renewals) 

ICICI Lombard 
general Insurance: 
Growth in Health 
insurance is 
sustainable and 
the investments 
in retail health 
agency business are 
yielding results. In 
group policies, there 
are conversions at 
prices which are 
comfortable.
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on app has grown from 9.8 cr in Q1 to 
27.4 cr in Q2 

• In CV the Company is seeing 
some moderation from traditional 
players. In Motor OD, some players 
are rationalizing but others are 
aggressive. Company’s sense is that 
this trend will not sustain however 
company is cautious in the segment. 
Generally, the aggression tones down 
in one year a half, however this year 
they have sustained. However, the 
company is seeing signs of improve-
ment in H2

• In commercial liability, last year 
there was a launch of product by one 
company. Company’s growth for Q2 
is 36.4% and business continues to do 
well however market share drop was 
due to that one product of that other 
company (which is no more there in 
the market). ICICI GI continues to do 
well in traditional liability business

• Company is comfortable with the 
claim inflation in Motor segment, 
company expects frequency to come 
down

Indian Energy Exchange 
Ltd.
• India capacity: 408 GW; Renewable 
capacity: 165 GW (40% of total). India 
advancing towards a carbon neutral 
economy with 50% clean energy share 
by 2030

• Global energy crisis resulted in high 
prices of e-auction coal, coal imports 

• Govt. reduced supply of coal 
through e-auctions and diverted 
towards PPA. E-auction volume 
recorded 63% decline to 70 mn tonne. 
There was increase in e-auction 
prices and high prices impacted 
volumes

• Unit power costs at Rs 5.40 in 
Q2FY23 vs 4.40 in Q2FY22

• Witnessing gradual improvement 
in coal situation. There has been 11% 
increase in dispatches and generation 
increased by 10%

• Unit power costs on exchange at Rs 
3.85 in first 10 days in Q3FY23 vs Rs 
5.40 in Q2FY23. Going ahead, man-
agement expects further correction 
in prices

• Generating company can now sell 
unlimited power through exchanges

• Electricity Amendment Bill was 
introduced in the parliament and 
will help improve financial health of 
distribution sector

• Q2FY23 IEX volume: 19.73 bn units 
from conventional markets and 1.9 bn 
units through REC

• H1FY23 volumes decline was mar-
ginal despite supply side disruptions

• Coal inventory situation has 
improved and prices have decreased 
with steps taken by Govt.

• IEX has successfully launched 
products on long duration contracts 

• Govt.’s focus to increase gas 
proportion from 6% to 15% by 2030 in 
overall energy market

• IEX has appointed consultants to 
study feasibility of carbon markets 

• Electricity volumes: In Q1FY23 
situation was challenging all over the 
world. In India, however Govt. has 
managed well. There was shortage 
of coal and e-auction prices were 
higher so Govt. supplied more to PPA 
and hence demand on exchanges was 
less thus impacting volumes. In H2, 
coal supply has already improved, 
inventory is better. Generally, H2 
Coal production accounts for 60% 

of whole year production. E-auction 
volumes at 16 bn tonnes which 
was 60% lower than last year. IEX 
maintains to achieve close to H2FY22 
numbers in H2FY23

• New business initiatives: IEX has 
already launched long duration 
contracts and seen interest from 
participants. Since, generating 
companies are not sure of availability 
of coal and hence price quoted for 
such long duration contract is lower. 
Hence, only one contract went 
through. Volumes would improve 
ahead as prices stabilize lower

• REC contracts: Company has seen 
active participation from distribution 
companies to comply with provisions. 

• Derivatives will be regulated by 
SEBI and will be launched by SEBI 
regulated exchanges like MCX. 
Company strongly believes that this 
will bring lot of liquidity and smooth 
prices. Transaction in spot prices will 
improve due to advantage of hedging. 

• In DAM, both buyers and sellers 
have to pay transmission charges 
while in Day ahead contingency 
market, only one of the party pays. 
IEX’s share in Day ahead contingency 
was >50% in Q2. 

• Prices on DAM market are higher 
than RTM market. Seller is more 
dominant in RTM market

• Excess power sold by SEBs and 
imports from Nepal were sold on 
RTM market

• Last year October was a very high 
demand period and prices were 
higher. This year, power availability 
is good and hence buying power but 
volumes yoy are lower in October. 
When prices go down further to Rs 
3.40 per unit, it will be viable to buy 
from exchanges for SEBs and indus-
trial players as well. At Rs 3.25-3.50 
per unit price range there are very 
high cost power plants which are 
unviable and distribution companies 
shuts those plants and rather buys 
from exchanges

IEX Ltd: 
Witnessing gradual 
improvement in coal 
situation. There has 
been 11% increase 
in dispatches 
and generation 
increased by 10%
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• Last year, there were no REC 
certificates. In REC, IEX gives rebates 
to customers and hence is one reason 
for lower realizations. Besides, IEX 
also gave concessions to buyers

• Other income is majorly treasury 
income due to higher interest rates 
advantage

• The new exchange which has 
started operations hasn’t made any 
impact on the operations of IEX so far

• Next year volume growth is 
expected to be 20%

• Privatization of distribution will 
bring viability to the business since 
they are losing at every unit they sup-
ply. They would have more incentive 
to supply more power if they make 
profits, believes the management

Infosys Ltd.
• Infosys achieved growth of 18.8% 
yoy/4% qoq in CC terms

• Growth was broad based with all 
segments in double digits growth in 
CC terms

• Company clocked largest deal value 
at USD 2.7 billion

• Infosys has a strong focus on cost 
reduction programme. 

• Cloud revenue larger than USD 1 
billion (on quarterly basis) showing 
company’s capabilities and values 
that company deliver

• Attrition has been decreasing for 
past 3 quarters

• Overall demand environment 
remains healthy; there are signs of 
cautious behavior by clients

• Areas of softness: Mortgage and 
retail segment, Hi-tech and telecom 
on lower discretionary programmes

• Operating model is agile to deliver 
value to the clients in the current 
macro environment

• Full year growth now seen at 15-16% 
vs 14-15% earlier

• FY23 EBIT margins: 21-22% and 

expect to be at the lower end

• EBIT margin expansion break-up: 
+70 bps of rupee depreciation 
partially offset by cross currency 
movements, +90 from cost opti-
mization partially offset by lower 
utilization, -40 bps sub-contracting 
cost offset by +40 bps compensatory 
related seasonal impact,

• Signed TCV of USD 2.74 billion in Q2

• BFSI remains strong on large deal 
wins and cloud migration projects, 
manufacturing remains strong and 
broad-based, Hi-tech sees increasing 
consciousness from clients

• H2 to be impacted due to seasonal-
ity and lower working days

• Company witnessed very strong 
large deals in Q2. Had growth in 
H1 and continue to see overall deal 
pipeline to be stronger than past 
couple of quarters. Mortgages 
(within BFSI), some aspects of Retail, 
Hi-tech and telecom are seeing some 
softness. Growth forecasts for FY23 
have been expanded. Boost for digital 
services (growth of 30%) and cost ser-
vices have grown as well. Company 
sees in their pipeline strong focus 
on cost programmes and growth 
programmes and there are clients 
at different sectors and different 
intensities and looking at both these 
factors

• Cost optimization engines worked 

well. On pyramids and focus and 
benefits have helped and would be at 
the bottom of 21-22% EBIT range. 

• Haven’t seen any project cancella-
tions but slowness in discretionary 
spends in Hi-tech and Telcos and in 
Mortgages and finance. Discretionary 
spends are which support transfor-
mation programmes

• Within large deal pipeline, large 
programmes are cost related and 
there is interest on both digital and 
elements of cost. CY budget is not 
within grasp but will get to see in 
next few months

• Recession factor in guidance: the 
guidance is done has keeping in 
mind, the seasonality and furloughs 
in Q3 and Q4. The guidance is built in 
slowness in macro environment and 
the segments which are talked about 
and factored in

• Margin is differentiated on the scale 
of the industry and geography how-
ever at the aggregate level will have 
similar margin outlook. Infosys will 
have cost optimization programme 
which will have positive effect

• Sensitivity of margins to reve-
nue growth: operating leverage 
element is small compared to cost 
like sub-contracting, lateral hires, 
freshers. 

• Attrition: company has witnessed 
3 consecutive declines in attrition. 
Witnessed 2.5% decline in Q2 as well 
and company has a 90 days notice 
period and based on internal factors, 
management is confident of attrition 
going down

• There is good focus on cost pro-
grammes among large deals other 
than digital

• Pricing is client specific, new deal, 
renewals etc. Discounts have come 
down on renewal on deals. In some 
cases company needs to show more 
value to the customers. It will be long 
haul and will not be easy. 

• Company sees good traction on cost 

Infosys Ltd: 
Company witnessed 
very strong large 
deals in Q2. Had 
growth in H1 and 
continue to see 
overall deal pipeline 
to be stronger 
than past couple of 
quarters.
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optimization and will transform in 
growth in core services. Deal TCVs 
could have QoQ variation, however 
at annual cycle there is a good 
momentum. 

• There is no correlation between 
deal conversion and revenue. Some-
times there is an immediate large 
impact because of early transforma-
tion and rapid transition and other 
times it’s more drawn out in the large 
deals of USD 50 mn plus. There is no 
slowdown in USD 25mn plus category

Tata Consultancy Services 
Ltd.
• Growth of 4% qoq and 15.4% yoy 
basis

• North America continues to power 
growth, UK surprised on the upside 
despite the environment and growing 
14.8% on yoy basis driven by strength 
across BFSI and other verticals and 
there is no one-offs. Europe has also 
grown strong on 14% yoy basis and 
seen slight uptick on qoq basis too

• TCS marked 20 years of operations 
in Latin America and have crossed 
USD 1 billion in revenue and present 
across 9 countries in Latin America

• On verticals, BFSI continues to 
deliver strong growth. Retail and CPG 
also had a strong uptick 

• Focus on research and innovation 
continues at pace and have more than 
6900 patent applications outstanding 

• TCS wins deals worth USD 8.1 
billion in Q2FY23 and management 
sees demand momentum across all 
operating markets. TCS believes that 
the environment is challenging and 
requires all to remain vigilant

• Covid-19 proved that technology is 
at the core of transformation whether 
be it on growth or efficiency side or 
resilience side. Company has built 
portfolio across the spectrum of all 

three of these challenges. In the con-
text of the environment, one needs 
to remain vigilant. Company is trying 
to stay relevant to the customers 
that it serves. Company would only 
get to know of next year’s budgeting 
in 3-6 months down the line. There 
is however an increasing sense of 
caution as communicated in Q1FY23 
conference call but the same hasn’t 
materialized in the order pipeline in 
Q2FY23 and that continues to be the 
case. Company will not be insulated 
to the challenges as well as the 
environment but will stay relevant by 
getting close to customers and carve 
out niche segments, hence minimize 
the impact of volatility

• Management opined that demand 
remains strong across geographies 
and vertical segments but there is 
some softness in long term deals as 
well as decision making and that it 
is only natural to expect given the 
challenging macro environment. 
Focus of the management will be on 
how the winter is going to pan out

• TCS  maintains USD 7-9 billion 
quarterly run rate of deal wins 

• Company will focus on getting back 

to 25% margin for full year and would 
focus on operating metrics, utiliza-
tion which provides optimization 
and realization as well as rigor and 
execution 

• Quarterly employee addition has 
been down from 25,000 plus last 
quarter despite attrition but in the 
last six months company has hired 
35,000 plus freshers. Thus, com-
pany has invested in organic talent 
development and supplemented the 
same with backfilling from market. 
Management aims to add another 
10,000-12,000 freshers in H2FY23

• Furloughs will not be significantly 
different but some of it is also called 
by customers and is across industries

• BFSI growth is on the back of a very 
strong Q1FY23 but there are exciting 
opportunities in the pipeline. Certain 
pockets of BFSI are soft for example 
the insurance side of it especially in 
property and casualty 

• Deal wins are not of any mega size 
but largest one is in the range of USD 
400 million and there about 

• EBIT margins improvement 
break up (of +90 bps): +50 bps from 
currency (rupee depreciation offset 
by cross currency in GBP and Euro), 
-20 bps from higher discretionary 
expenses, and offset by operational 
efficiencies and productivity linked 
realization benefits. On pricing 
company sees increased conversions 
on case-to-case basis but not on a 
portfolio or basket level

• Challenges: Europe is an uncertain 
environment and management needs 
to assess how the winter pans out. 
Management warned that there 
could be production cuts in Europe 
which might roll down to multiple 
industries. US is overall strong but 
supply chain disruption has resulted 
insurance business 

TCS: Europe 
is an uncertain 
environment and 
management needs 
to assess how 
the winter pans 
out. Management 
warned that there 
could be production 
cuts in Europe 
which might roll 
down to multiple 
industries
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Economy review

ECONOMY REVIEW

Households contribute significantly for investment in 
financial assets in the economy; this segment has the 
highest financial net worth. As per the National Accounts 
Statistics (NAS) 2022, the share of Households (HHs) 
in Gross Savings was 78.5% and the sector contributed 
43.5% of Gross Value Added (GVA) at basic prices in FY21. 
The HH sector is also the foremost borrower in terms 
of taking loans from financial institutions to alleviate 
liquidity constraints and smooth consumption. However, 
too much of leverage would eventually impact the 
health of financial system and would cause economic 
disruptions. In recent times, while growth of financial 
assets have moderated, growth in household liabilities 
have been on a rise which has resulted in reducing 
financial surplus of households (net acquisition of 
financial assets less net increase in financial liabilities) 
thus having a bearing on investments in the economy. The 
above effects have been brought about by Covid-19 crisis 
which impacted HHs’ income and borrowings and the 
subsequent slowdown brought about a shift in financial 
savings profile of households. Economists like Isha Gupta, 

Professor at Ramanujan College believe that on account 
of repercussions of Covid-19, households have cut back 
on consumption (which were majorly discretionary in 
nature) and lowered credit demand while banks also 
tightened on asset quality concerns. A recent RBI study 
published in the RBI Bulletin for October 2022 highlights 
that the HH financial liabilities from institutional sources 
as percentage of GDP increased sharply to 39.5% in 
Q4FY21 during pandemic as compared to 35.4% in Q4FY20.

Net Financial Assets (% GDP)

Source: RBI
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The credit growth of HH has been rapid in recent years 
and economists have opined that the continuous rise 
in HH credit accompanied by the alternate periods of 
expansion and retrenchment in initial three quarters 
of 2021-22 could result in household strain (SBI, 2021). 
The RBI study stressed on identifying the determinants 
of credit growth which will further help in designing 
appropriate policy response. Besides, the RBI study 
believes that the level and distribution of HH borrowings 
may affect the responsiveness of aggregate demand and 
aggregate supply to shocks in the wider economy (Zabai, 
2017). Thus, the RBI study attempts to identify the factors 
that determine the trend in HH credit to GDP ratio in 
India and constructs vulnerability indices to examine 
sustainability of household borrowings during period 
of stress. Normally, institutional borrowings are major 
source of HH borrowings with scheduled commercial 
banks (SCBs) alone accounting for 70% or more of 
institutional credit. The other institutional sources are 
co-operative banks, non-banking financial corporations 
(NBFCs) and housing finance companies (HFCs). The RBI 
study focuses on HHs’ credit from SCBs and the same 
as % of GDP increased from 23% in FY15 to 30.1% in FY21. 
According to latest data from RBI, the share of HH’s credit 
from SCBs however has come down to 28.1% in FY22. The 
share of HH borrowings from all these institutions (SCBs, 
NBFCs, HFCs and Co-operatives banks) increased to 35.4% 
of GDP in FY20 from 32.9% of GDP in FY19. Based on the 
data from RBI, share of HH institutional borrowings is 

believed to have increased further to 39.5% in FY21, only 
to decline in 35.3% in FY22, similar levels of FY20. The RBI 
study also acknowledged that HH strived hard to survive 
during the first phase of Covid-19 induced lockdown and 
was affected due to job losses etc. and hence borrowed 
heavily which resulted in higher share of HH credit to 
GDP but as restrictions eased and economic activity 
picked up, the ratios came down in FY22 as reflected by 
data.

HH sector is primarily comprised of individuals (including 
HUF), un-incorporated enterprises such as proprietary 
and partnership concerns, Joint Liability Groups, NGOs, 
Trusts and Groups, etc. The RBI study opined that the 
credit extended by SCBs to HH sector consists of both 
personal and non-personal loans with the share of 
personal loans in total bank credit at 25.9% in FY21 while 
non-personal loans share 27.8% in overall bank credit. 
Personal loans are majorly addressed as housing loans, 
vehicle loans, credit cards and educational loans while 
non-personal loans comprised mainly agricultural loans, 
industrial loans, and trade loans. According to the study, 
share of personal loans in total credit to HHs has been 
steadily on the rise from 35.1% in FY13 to 48.1% in FY21. 
During the pandemic (between FY19 and FY21), the share 
rose by 5.7% alone. The share of credit to agricultural 
activities on the other hand reduced from 26.1% in FY19 to 
22.4% in FY21 while share of trade remained steady.

HHs Credit from SCBs (%)

Source: RBI Bulletin, Oct’22, RBI, Ashika Research
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A comparison done with the other emerging nations also 
reveals that ratio of HH credit to GDP is lower in India 
than China but higher than the other three countries in 
BRICS as per BIS data. India’s HH sector credit to GDP 
ratio remains rather stable at 37.7% in 2020 and also 
coincides with South Africa and Brazil recently. Since 
data on HH’s deposits is not available, the RBI study has 
rather used ratio of broad money to GDP as a proxy. 
India’s broad money to GDP ratio has remained stable 
and thus oozing confidence for the HHs to repay their 
loans apart from fulfiling their basic needs. Moreover, 
the demographics also play a crucial role in determining 
the credit needs of HHs and also differ from country 

to country. For India of course, proportion of working 
age population (WAP) is at an advantageous position 
among all BRICS countries and improving while the 
unemployment rates remain comfortable. The RBI 
study states that increase in WAP with a constant rate of 
employment may help HHs to meet their needs better. 
However, as highlighted by other economists like Isha 
Gupta, the RBI study also highlighted that the share of 
consumption expenditure by the sector in GDP which 
normally remained resilient at 60% until 2019 witnessed a 
sharp decline to 58.6% in 2020. Nevertheless, India shares 
a higher share of HH expenditure to GDP ratio than China 
and Russia. 

Broad Money to GDP

Source: RBI Bulletin, Oct’22, World Bank data

Unemployment Rate

Source: RBI Bulletin, Oct’22, World Bank data

Share of Working Age Population (WAP)

Source: RBI Bulletin, Oct’22, World Bank & OECD data

Share of HHs saving in GDS (%)

Source: RBI Bulletin, Oct’22
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The most important part is the assessment of savings and 
the contribution of the same from HH sector, especially 
relevant in the context of increasing financial liabilities. 
The RBI study thus states that the share of HH savings in 
gross domestic savings (GDS) which was on a declining 
trend between FY12 and FY16 (from 68.2% to 57.8%), 
reversed from FY17 and improved steadily to FY20 (from 
57.7% to 65.5%) and made a significant jump in FY21 to 
78.5%. Moreover, the share of the financial savings in HHs 
savings improved to 52.5% in FY21 from 41% in FY20 and 
further from 38.8% in FY19. Economists opined that the 
higher share of the HHs in GDS together with overall 
improvement in financial savings of HHs was purely led 
by psychology when people had saved money during the 
early days of the pandemic as a protection for their health 

and jobs. However, post FY21 people have drew on their 
savings to indulge in a post-pandemic spending spree, 
even as inflation eroded their purchasing power, states an 
article in Mint. Based on data from RBI, it can be seen that 
gross financial savings of households as % of GDP stood 
at 10.8% in FY22, falling sharply from 15.7% in FY21, when 
GDP contracted, and 12% each in the previous three fiscal 
years.  Thus, the share of financial savings in HHs savings 
would have come down as well and FY21 could as well be 
considered as an aberration. As a measure of leverage of 
HHs, the RBI study has considered Gross financial liability 
(GFL) to gross financial assets (GFA), which measures the 
strength of the financial balance sheet of HHs. While the 
growth of GFL and GFA varied between different years, 
the GFL to GFA ratio has been 40% during the last decade. 
Moreover, ~50% share of loans to HHs is in the form of 
housing loans with house itself acting as collateral.  It 
has already been stated that bank credit forms the major 
share of HH liabilities, however more than 4/5th of HHs’ 
credit is secured and collateralized. For FY21, secured 
credit composed 81% of HHs’ credit. Moreover, asset 
quality has remained better than overall system asset 
quality albeit HH NPA ratio did spike to 6.6% in FY20 from 
3.3% in FY15 but has reduced to 6% in FY21 and is expected 
to have declined further in FY22 and further in FY23, 
looking at the broader trend of retail asset quality for the 
banking sector as a whole. 

Thus, in nutshell, the RBI report has analyzed several 
factors and trends in borrowings by HHs and based on 
the sustainability index created by the authors, they 
came to the conclusion that borrowing of HHs have 
remained within sustainable levels in the last three 
decades including times of stress such as the pandemic. 
Moreover, India’s debt situation is comfortable even by 
benchmarks set up by Bank for International Settlements 
(BIS). Private debt is composed of non-financial corporate 
(NFC) debt and HH debt, for which BIS maintains ceiling 
of 90% and 85% of GDP respectively. According to BIS, 
both the NFC (55% of GDP) and HH debt (36% of GDP) 
debt ratios for India are below the BIS threshold limit 
(as of June 2021). However, at the same time, one needs 
to address the key reasons for spike in HH debt like 
the stagnation/fall in real wages of most of the working 
population, especially since the onset of the pandemic 
which pushed people to resort to borrowings. Data 
suggests that real wage growth in MNREGA and rural-non 
agricultural work remains negligible or negative at times, 
even post-pandemic. According to a BIS paper, in the 
short term, rising household debt fuels consumption and 
GDP growth. In the long run, if the share of household 
indebtedness in the GDP crosses 60%, it can hurt the 
economy. Thankfully, India’s situation is not alarming, 
as household debt’s share of GDP well below that level 
and in line with historic levels. However, there needs to 
sustained improvement in wage growth to fuel demand 
and hence create cumulative excess HH savings just like 
in developed nations. 

Gross Financial Savings (% GDP)

Source: RBI
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START-UP 
CORNER

These are the top three business opportunities that interested stakeholders can pursue from an investment standpoint. 
If you are interested to know more about these companies from the perspective of business operations, investment 
thesis, exit opportunities and more, please drop in a line to us at ib@ashikagroup.com.

At Ashika Capital, we are extremely passionate about fostering symbiotic relationships that 
are aimed at building and sustaining high-growth founder led businesses. We strongly believe 
that financial capital is the first stepping stone to build a scalable, sustainable and impactful 
business. Therefore, our endeavour is to identify great entrepreneurs in pursuit of building 
businesses that carry magnanimous investment potential. Here is an INSIGHT into businesses 
that we have worked/working with –

Leading Sandwich Chain Brand
The company is focused on “serving deliciously” and is committed to offering freshly assembled, high-quality, 
preservative-free Sandwiches in white, brown, and multigrain bread variants, salads, sure fries, beverages, and 
milkshakes.

The production plant & machinery at the central kitchen is custom fabricated to suit the production requirements and 
strictly maintain consistency, taste, quality, and hygiene standards. 

As of date, the company has 14 Company-owned QSRs. Soon it shall roll out other QSR models like express, high street 
and café.

Fastest Growing Premium Burger Brand
Based out of Mumbai, a fast food company serving and delivering fresh premium burgers to customers across multiple 
locations in Mumbai and Delhi. Bite into the flavour with the best burger in town served with supreme quality and taste 
every time. It serves both veg & non-veg burger with various side snacks. It follows an omnichannel business model 
providing customers with a seamless experience across multiple channels. Currently, it has 12 outlets and a central 
kitchen in Mumbai and 6 outlets in Delhi with future plans to expand across different cities.

Leading Hospital Chain
It is a group of hospitals that provide services in Rajasthan and Madhya Pradesh. 

The vision of the company is to make healthcare services accessible to all – Urban & Rural and to deliver and propagate 
economical healthcare services.

Its mission is to provide quality healthcare services to all stakeholders, to become the most preferred by doctors and 
clients. To provide quality patient care that is trustworthy and to make healthcare affordable and accessible.

It has 6 hospitals in Rajasthan and 4 hospitals in Madhya Pradesh. The Udaipur hospital is a super speciality hospital.

Some of the services offered by them include: Paediatric Orthopaedic Surgery, Hip Replacement, Neurosurgery, Knee 
replacement surgery, etc. It offers services at low or no cost to lower economic background patients under government 
schemes.
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ELECTRICITY  
Amendment Bill 2022
The Electricity Amendment Bill 2022 
which seeks to create competition 
in the power distribution sector by 
providing consumers with options 
to choose between multiple services 
providers in an area, was introduced 
in Lok Sabha on August 8, 2022, 
seeking to amend the Electricity Act, 
2003. The bill, first introduced in 
the Monsoon Session of Lok Sabha 
by the Ministry of Power aimed to 
transform the power sector with a 
special emphasis on bolstering the 
network for power distribution in the 
country. However, owing to fervid 
opposition and demonstrations led by 
various stakeholders such as power 
sector employees, power engineers, 
and the farming community across 
the country, it was soon referred for 
scrutiny to the Parliamentary Standing 
Committee for Energy.

First, here is what all the 
bill seeks to do:
  It aims to create competition 

in retail distribution of power by 
allowing new suppliers to use existing 
infrastructure to supply power.

  In case regulators fail to decide 
grant of distribution licence within 
stipulated time (90 days), the 
application will be deemed to have 
been approved.

  There will be minimum tariff 
ceilings to avoid predatory pricing by 
discoms. There is the provision of a 

maximum price to protect consumers.

  Discoms will have to maintain 
adequate bank guarantees in favour 
of power plants with which they are 
in tie-ups. If they fail to do so, load 
dispatch centres can stop electricity 
supply to them.

  The bill proposes to address the 
laxity of state regulatory commissions 
in fixing adequate tariffs and enabling 
timely revisions.

  It proposed to tighten the qualifying 
criteria of members of regulatory 
bodies.

  It provides that the regulators 
will have to suo-moto initiate tariff 
proceedings in cases where discoms 
do not file petitions. Members of 
regulatory commissions can be 
removed in instances of willful 
violation.

  It proposes to extend powers of civil 
court to the regulatory commissions. 
This means they will have the power to 
attach properties.

  The bill also seeks to promote green 

The Electricity 
Amendment 
Bill 2022 which 
seeks to create 
competition in the 
power distribution 
sector by providing 
consumers with 
options to choose 
between multiple 
services providers in 
an area.
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energy by making sure that discoms 
buy a govt-mandated portion of power 
from renewable sources.

How consumers & 
suppliers may benefit
  To be able to choose own 

power supplier would be a major 
empowerment for consumers.

  The stipulated 90-day time to 
regulators for approval of application 
means regulators can no longer sit on 
applications for licences.

  Power regulators will set electricity 
tariffs every year, which will bring in 
dynamic prices based on emerging 
situations.

  Regulators being able to implement 
orders as a decree of the civil court 
will mean better and more timely 
compliance.

  The provision to remove regulatory 
body members for wilful violation/
negligence will lead to better 
implementation of rules and 
processes.

  The move to promote green energy 
will help India meet its commitments.

What is the history of the 
Bill?
  2003 Act- The Electricity Bill was for 

the first time passed in Parliament in 
2003 to consolidate the laws relating to 
generation, transmission, distribution, 
trading and use of electricity.

  The Act also offered to protect the 
interest of consumers and supply of 
electricity to all areas, rationalisation 
of electricity tariff, transparent 
policies regarding subsidies etc.

  The Act resulted in privatisation of 
distributing companies.

  2007 Amendment- The provisions 
for “cross subsidy” — ensuring subsidy 
to poor households was added to the 
Bill in 2007.

  2014 Bill- While the 2014 Bill was 
cleared by the Standing Committee on 
Energy, it could not be passed in the 
House as the Centre wanted to revise 
it.

Statistics
  This comes amid a renewed debate 

on the freebie culture and the focus 
on the mounting dues of power 
distribution companies.

  According to latest government data, 
discoms of three states — Tamil Nadu, 
Maharashtra and Telangana — owed 
about 57 per cent of total dues to 
power generating companies (gencos); 
followed by Uttar Pradesh and Madhya 
Pradesh and the UTs of Jammu & 
Kashmir, which account for another 
about 26 per cent of the total dues 
of Rs 1,14,222 crore owed to power 
generation companies.

The stipulated 
90-day time 
to regulators 
for approval of 
application means 
regulators can 
no longer sit on 
applications for 
licences.
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Some of the major 
amendments to the Act are 
as follows –
Multiple distribution licensees to 
operate in the same area of supply: 
The bill primarily seeks to allow the 
licensing of multiple distribution 
companies (‘discoms’) for supply 
in the same area. The bill further 
stipulates that the discoms must 
render “non-discriminatory open 
access” to its network to other 
discoms operating in the same 
area, subject to payment of certain 
charges. Resultantly, both Section 
42 and 14 of the Amended Act allow 
“competition in retail distribution of 
power by offering the customers the 
option to choose electricity suppliers, 
just like they can choose telephone or 
internet service providers.”

Procurement of power and tariff: 
The Bill states that upon the grant 
of multiple licenses in the same 
area, the existing discoms’ power 
and related costs, according to the 
existing power purchase agreements, 
is to be shared among all the discoms. 
Also, in case of multiple discoms in 
the same area, Section 62 makes a 
provision that the concerned State 
Electricity Regulatory Commission 
(‘SERC’) is required to fix the 
maximum ceiling and minimum 
tariff.

Setting up of a cross-subsidy 
balancing fund: The Bill sets up an 
arrangement wherein one consumer 
category subsidises the consumption 
of another consumer category. This 
fund will be employed in financing 
deficits in cross-subsidy for other 
discoms in the same or other areas.

Renewable purchase obligation 
(‘RPO’): The bill warrants SERCs 
to specify RPOs for discoms, which 
refer to the mandate of procuring 
a certain percentage of electricity 
from renewable sources. Punishment 
has also been prescribed in case of 
failure to meet the RPO, with penalty 
ranging between 25 paise and 50 paise 
per kilowatt of shortfall.

Grant of license and Union 
Government’s role: The bill 
empowers the Central Electricity 
Regulatory Commission (‘CERC’) 
to grant licenses, and mandates the 
Union Government to give directions 
directly to the SERCs, thus enabling it 
to bypass state governments.

Strengthened payment security 
mechanisms: The bill envisages 
that until adequate payment 
security is not given by the discoms, 
electricity shall not be scheduled or 
dispatched. According to Section 166 
of the Act, “It has become necessary 
to strengthen the regulatory 
mechanism, adjudicatory mechanism 
in the Act and to bring administrative 
reforms through improved corporate 
governance of distribution licensees”.

What are the perceived 
benefits of the Bill?
  First, the provision of open 

access allows consumers to choose 
their electricity supplier. This will 
enhance competition between 
discoms. Increased competition will 
prompt them take steps to be more 
efficient (like taking steps to cut 
down commercial losses by better 
metering). The ultimate beneficiaries 
will be the consumers.

  Second, the focus of the 
Government has been shifting from 
providing electricity connections 

to ensuring enhanced quality of 
supply, particularly in terms of hours 
and predictability of supply and 
steady voltage level. This Electricity 
Amendment Bill with its focus on 
discoms competition will help fulfil 
universal service obligations to 
provide last mile connectivity and 
supply.

  Third, the Bill aims to promote 
renewable energy by requiring the 
SERCs to set the renewable purchase 
obligation of discoms within a new 
range set by the Union Government.

  Fourth, the Bill makes provision 
for mandatory fixing of minimum as 
well as maximum tariff ceilings. This 
will help curb predatory pricing by 
power distribution companies and to 
protect consumers.

  Fifth, the Electricity Amendment 
Bill has several provisions to ensure 
graded and timely tariff revisions. 
This will help provide discoms 
enough cash to be able to make 
timely payments to power producers. 
This move is aimed at addressing 
the recurrent problem of default by 
discoms in payment to generation 
companies.

  Sixth, the payment security 
mechanism will ensure power 
generators receive payments on 
time. This will solve their cash flow 
problem (due to delay in payments by 
discoms). The producers can, in turn, 
make timely payments to Coal India 
for procurement of coal and avert 
power crisis that were witnessed 
recently.

  Seventh, establishment of cross-
subsidy balancing fund will ensure 
that the current subsidy mechanism 
is not disrupted (higher tariff for 
commercial sector and lower for 
domestic).

What is the Government’s 
Rationale for the Bill?
  Government has maintained that 

no provision in the bill reduces 
powers of the states to regulate the 
power distribution sector, payment 
of power subsidy.

Increased 
competition will 
prompt them take 
steps to be more 
efficient (like taking 
steps to cut down 
commercial losses 
by better metering). 
The ultimate 
beneficiaries will be 
the consumers.
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  The government has indicated 
that multiple discoms can already 
exist in the same area and the bill 
only simplifies the process to ensure 
that competition leads to better 
operations and service.

  The government has maintained 
that it had consulted every state 
and many associations in writing, 
including a separate written 
assurance to the Agriculture Ministry, 
that there is nothing anti-farmer in 
the bill.

• The bill allows the use of additional 
cross-subsidy that is collected from 
industrial and commercial users in 
one area, for subsidising for the poor 
in other areas.

• With India aiming to achieve 50% 
of its installed power capacity from 
renewables by 2030, the government 
is of the view that the push for 
Renewable Purchase Obligations 
(RPOs) mentioned in the bill will 
augment India’s power demand, 
which is expected to double in the 
next eight years while moving to 
achieve green targets fixed as per the 
Paris and Glasgow Agreements.

Issues with the Electricity 
(Amendment) Bill, 2022
Following the introduction of the 
bill, widespread resistance to its 
amended provisions came to the 
forefront in several opposition-ruled 
states. Primarily, it was felt that the 
proposed legislation is violative of the 
federal structure as ‘power’, being a 
subject covered by the Concurrent 
List of the Seventh Schedule of the 
Constitution, rendered it mandatory 
for the Union Government to consult 
state governments on laws related to 
the same.

Against federalism
  Farmer bodies and the Opposition 

believe that by allowing multiple 
private agencies to distribute power 
in one place, the amendments will 
weaken the power of states.

  The amendments will effectively 
curb the right of state governments 

to regulate tariffs and distribution 
and are against India’s federal 
structure.

  Despite electricity being in the 
concurrent list, the Centre gave no 
time to the states to express their 
views on the proposed amendments 
and in the process, the basic tenets 
of federalism were trampled upon. 
Adopting its provisions blindly would 
be against the letter and spirit of the 
Constitution of India.

Privatisation
  These amendments will lead to the 

indiscriminate privatisation of the 
power distribution sector.

  Multiple Distribution Licensees 
in an area of supply would lead to 
“cherry picking” because private 
players would obviously opt for 
‘profitable areas’ leaving the ‘loss-
making ones’ to the state Discoms.

  Once this happens, profit-
making areas will be snatched from 
government discoms and they will 
become loss-making companies.

Farmers
  The farmers’ groups fear that the 

Bill will lead to stopping of subsidies 
and that power distribution will 
thereafter be under the control of 
private companies.

Workers in the power sector
  The workers in the power 

sector also oppose the Bill citing 
that privatisation of distribution 
companies and generating units will 
result in job losses.

Electricity unaffordable
  One of the main concerns is 

that the Bill will make electricity 
unaffordable for both ordinary power 
consumers and farmers by ending all 
subsidies.

Operational Issue
  About 80% of the cost of supply is 

on account of power purchase, which 
will be the same for all distribution 
licensees operating in an area.

  Having different retailers will open 
a plethora of operational issues.

  By bringing in more retailers or 
distribution licensees, the quality of 
service or price is not going to be any 
different.

Conclusion
The Electricity Amendment Bill, 
2022 has brought in several welcome 
reforms in the sector. However, the 
concerns related to the Bill must be 
addressed. The Bill would help in 
achieving India’s dream of providing 
24*7 electricity to all its citizens, 
achieving a 5 trillion economy, 
achieving sustainable development 
goals, and fulfilling their obligation 
of Intended Nationally Determined 
Contributions (INDC) under the 
Paris Agreement. Being a subject 
of Concurrent List of Indian 
Constitution, recommendations 
from states should be taken 
into consideration for effective 
implementation of the provisions of 
the bill. Overall, it can be said that 
the bill, despite its loopholes, is not 
regressive in every way. However, its 
introduction at a time of the ongoing 
freebies debate, which has resulted in 
the inability of state discoms to make 
due payments to power generating 
companies, poses a huge concern. 
As per government data, states owe 
discoms Rs. 62,931 crore for services 
and another Rs. 76, 337 crores 
pertaining to the cost of freebies 
announced by them. To untangle this 
Gordian knot, it is recommended 
by experts that the regulators must 
decide upon tariff revisions and 
ensure that the government freebies 
must be through direct benefit 
transfer even on electricity. Lastly, 
there is an urgent need for wider 
consultations on the subject matter 
of this bill and timely redressal of the 
concerns raised, which can ensure its 
effective implementation in the near 
future. A level playing field for both 
government and private discoms is 
the need of the hour.
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Technical view 
Nifty 50 ended the month on a positive note following 
previous months decline. It had been broadly trading 
within a concentrated range of 16747-18096 amidst 
global uncertainties however it ended with a gain 
of 5.3%. The mid-cap and small-cap indices though 
underperformed ending with a gain of 2.3% and 4.7% 
respectively. Meanwhile, Central bank lowered real 
GDP growth estimate for FY23 to 7% from 7.2% while 
the World Bank downgraded India’s economic growth 
forecast to 6.5% for FY23 citing deteriorating international 
environment. India’s inflation based on the Wholesale 
Price Index (WPI) fell to an 18-month low of 10.7 percent 
in September whereas retail inflation came at a five-
month high of 7.4 per cent. The suborning high retail 
inflation above the desired levels has been a major cause 
of concern for the Indian economy. This, coupled with 
declining industrial production in August is also matter 
of concern. Meanwhile there are uncertainties around 
US inflation, Fed’s action on interest rates, recession in 
large economies and commodity prices. So, developments 
around these factors will keep markets volatile besides 
other domestic factors. However, it would be important to 
note that US market-Dow is presently trading below the 
pre-pandemic high by over 3-5 % while in contrast Nifty 
is almost 35% above the pre-pandemic high of 12430. The 
other Global Indices also fell below the pre-pandemic 
highs. Historically October month is more volatile for 
the equities however, over the past two decades, Q4 
returns for the Nifty have been positive (average 11% and 
minimum 5%) 70% of the times. History favors buying on 
dips from here as Indian equities continued to relatively 
outperform global peers while pricing in many negatives 
in the process. Hence one can expect the outperformance 
to continue.

Equity trading volumes have seen a revival from June 
lows amid a rebound in the equities market and sustained 
influx of new investors. The average daily turnover 
(ADTV) for the cash market segment (NSE and BSE 
combined) stood at Rs. 66,914 crore in September, up 4.3 
per cent month-on-month (MoM) and up 41% from the 
June levels. ADTV for the cash segment, however, is still 
8% below the April tally of Rs. 73,245 crore. Meanwhile, 
the derivatives segment recorded new trading volume all-
time highs, supported by the options segment. The ADTV 
for the futures and options (F&O) segment (both NSE and 
BSE combined) stood at ~15.2 trillion (notional turnover) 
in September, up 12% MoM and 37% from June levels.

Equity cash and Derivative turnover ADTV 
(Rs. cr)
Month Cash Derivatives

Jan'22 69,543 92,40,266

Feb'22 63,254 1,02,50,088

Mar'22 71,016 97,99,219

Apr'22 73,320 1,05,97,209

May'22 61,869 1,04,24,703

June'22 47,456 1,12,19,471

July'22 49,825 1,11,72,577

Aug'22 63,593 1,36,68,012

Sept'22 66,914 1,53,49,418.75

Oct'22 54098 1,52,11,984.60

Benchmark Nifty had been sustaining above its 200-day 
moving average (DMA) in the month of Oct but about 
half of top 500 stocks continue to languish below this key 
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technical indicator. The 200-DMA 
— nearly a year’s average of closing 
prices — is used to derive the market 
sentiment. A fall below these levels 
indicates a weak trend. As many as 
112 of the NSE 500 stocks are trading 
more than ten per cent below their 
200-DMAs. Almost 225 of the NSE 500 
firms trading below 200-DMA clearly 
indicates that market sentiment 
isn’t that strong and there is height-
ened selling pressure in the broader 
markets. While on the other hand. 
At the same time out of 500 stocks 
on the NSE, 144, or 28% of the basket, 
are trading above three key trend 
indicators, pointing to bullishness. 
When stocks trade above their 20-day 
moving average (DMA), 50 DMA, and 
200 DMA, it is a sign of optimism. 
Hence it can be judged that Broader 
Indices Constituents are placed at 
different stages in the price spectrum, 
as indicated by the key moving averages’ position, and 
thus may prevent a unilateral fall across the board. The 
broader trend is unlikely to change immediately due to 
global headwinds and gains will be more sector and stock 
specific.

The above ratio chart NSE500/Nifty50 demonstrate that a 
Bullish Flag formation i.e. prices had been trading amidst 
a narrow consolidative range the past few months. It 
is formed when there is an increase in the demand or 
supply that makes the prices move up or down. The ratio 
has already registered breakout from the pattern which 
implies that broader market is more likely to outperform 
the Benchmark Nifty in near term. A broader market 
participation in a rally has been considered healthy and is 
likely to be resilient to global uncertainties. 

As per seasonality charts, the October-December quarter 
has been the most bullish in the last 15 years. Historically 
only in the year 2016 did Nifty make an intermediate top 
in September and in 2010 it made a top in October. This 
historical fact shows a less probability of a major correc-

tion ahead. The volatility will increase 
in the near term and it will become 
extremely challenging to trade in the 
shorter periods.

The volatility index (India VIX) contin-
ues to remain at an elevated level of 18 
in Oct series. With VIX closing above 
the 18 level mark implies that bears 
in all probability will dominate the 
market for some time. History too has 
witnessed the same during the top of 
2014 where VIX has broken out of the 
range and closed above the 18 level 
mark on a closing basis. Hence with 
VIX sustaining above 18 level mark 
would continue to have a red flag. An 
uptick would be the first sign of cau-
tion for the market and would depict 
of an upcoming volatile days.

However amidst all the optimism, 
Institutional investors have mounted 

their bearish derivatives wagers on Indian equities as the 
strengthening dollar and elevated interest rates in the 
US have heightened uncertainty in the near term. For-
eign funds’ net bearish index futures positions were 77% 
of their total bets— reaching almost the level seen at the 
onset of Covid in March 2020. While Domestic institu-
tions’ net bearish positions at 74% of their total bets were 
the highest in the past three years. Market seems to have 
found a durable support around 16,800-17,000 zone, but 
short covering would be possible if the index breakout 
above 17,700 level. FIIs held cumulative index net short 
positions of 91,582 contracts. DIIs’ net short positions in 
the index futures were 57,607. FPIs long-short ratio is a 
much lower in recent past which indicates that they are 
having more bearish stance in the market than bullish 
stance. It’s important to note that though positions per-
centage might be at a record high, we have not witnessed 
any major rise in OI nor the quantum of fall is signifi-
cance.

The gap in the portfolio value between local investors and 
foreign portfolio investors (FPIs) is converging thereby 
reducing the impact of global macro headwinds on Indian 
equities. The share of the domestic mutual funds (MFs) 
in the assets under management (AUM) of institutional 
equity holding reached a record 17. 6% in September 2022 
while that of FPIs dropped to 37. 3%, data from NSDL 
show. The rising participation of DIIs has helped Indian 
equities to outperform global equities on a year-to-date 
basis despite heavy selling by FPIs.

Since market is too complex, we have used Renko chart-
ing technique to filter out the market noise i.e., filter out 

As per seasonality 
charts, the October-
December quarter 
has been the most 
bullish in the last 15 
years. Historically 
only in the year 2016 
did Nifty make an 
intermediate top in 
September and in 
2010 it made a top 
in October. This 
historical fact shows 
a less probability of 
a major correction 
ahead.
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the minor price movements. Presently Nifty is trading 
above its 200EMA, hence it can be stated that the broad-
er trend is up, simultaneously using a short time frame 
average of 13EMA there is a trigger of an entry signal in 
the direction of the major trend (i.e., above 200EMA) as 
recently prices has taken support from the 13EMA and 
provided the necessary pullback. Hence presently with 
appearance of two successive bricks above its 13EMA, it 
can be concluded that the short-term trend have changed 
to positive.

For the past 2-months in a row the Benchmark Index 
had been struggling to breach past the 10-month long 
downward trendline channel line but ultimately failed to 
close above the breakout level of 18100. Breakout initiated 
in the month of Sept’22 projects pattern target for Nifty 
initially towards 18600 in short to medium term per-
spective. In the longer time frame i.e., in monthly chart 
since Mar’20 price structure looks like a flag or a flagpole 
pattern where prices entered a consolidation phase in the 
period between Oct’21-Aug’22. Prices are again attempt-
ing to breach past the denoted resistance level of 17600-
17650 (lacks confirmation as it again entered the consol-
idation range). The pattern signifies that there is more 
buying pressure at lower levels and indicates that the 
momentum can continue in an uptrend. Here the price 
target depends upon the distance between the parallel 
lines that create a flag which structurally comes around 
19685. To add further, since Oct 2008 onward Nifty had 
been trading amidst the rising Wedge formation and has 
completed only the third leg of the pattern after facing 

resistance from the upper panel of the channel around 
18604, so intermittent correction can be seen. A rising 
wedge is formed by two converging trend lines when 
the Index’s prices have been rising for a certain period. 
Recent consolidation in prices reinstates that positive 
momentum is likely to remain with upside target in the 
long run seems to be around 20000 being the resistance 
from the upper panel of the pattern.

On the oscillator front, 14 period weekly RSI is sustain-
ing above the 50 level mark with a buy crossover. In an 
uptrend or bull market, the RSI tends to remain in the 40 
to 90 range with the 40-50 zone acting as support. Hence 
if Index if able to sustain above it, might lead the Index to 
trade further higher. Bullish strength is visible through 
Directional Moving Index, where +DI is above the -DI and 
the ADX in weekly time frame. Though ADX reading of 
15 indicates that price enters a sideways or consolidation 
phase but has been trending higher. MACD line is now 
above the signal line in weekly chart with increased mo-
mentum, and even the MACD histogram in weekly chart 
has turned into positive zone, hence one can expect that 
upside momentum to pick up. Faster oscillator stochas-
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tic is presently in neutral territory with a buy crossover. 
Hence chances remain high that trend might pick up on 
the upside.

In the past 2-months of bottoming up process, 100WMA 
acted as an important support, benchmark index wit-
nessed the necessary pull back from the 100WMA support 
in the month of Jun’22 and presently the elevated sup-
port from the said indicator comes around 16300. Index 
is presently trading above all the crucial short term to 
long term averages of 20/50/100/200 which indicates that 
the current trend has changed from neutral to positive. 
Presently support for Nifty is placed around the levels of 
16900 as it happens to be the 100DMA. However, breath-
er at current juncture would make market healthy and 
eventually pave the way to head towards 18096 followed 
by 18350 in forthcoming months.

The index has corrected more than 1350 points over past 
few month since registering high of 18096 which hauled 
weekly stochastic oscillator in oversold territory, indi-
cating healthy retracement the rally since June’22 from 
low of 15183. The slower pace of retracement absorbing 
global volatility, indicating of healthy retracement. Hence 
conditions seems mature enough and the stage seems set 
enough to ride the next leg of up move towards Sept’22 
high of 18100 in coming trading sessions. Meanwhile, 
strong support is placed at 16500 which coincides with the 
61.8% retracement and seems unlikely to breach. 

Elliot Wave Forecast: As per Elliot Wave theory, on week-
ly time frame the rally since Mar’20 if considered as start 

of new Impulse wave then inner wave of wave V is pres-
ently unfolding.  The June low of 15183 can be identified 
as end of complex corrective wave structure wave IV with 
the internals of w-x-y-x-z which is a complex corrective 
(double combination formation). Now the major “wave 
V” is in progress towards new highs with subdivisions. 
Now Wave V might be unfolding, after breaching the 
cluster support of 17490, index started to show negative 
momentum, wave 4 of v seems to have ended (or likely to 
end around 16500 if index breaks 16800) as it has already 
retraced 50% of the internal “wave 3 of v” which start-
ed from 15511 to 18096 and is showing signs of reversal. 
Hence going forward it would be advisable to maintain 
mildly bullish stance towards 17300, on close above 17300 
one can expect further upside towards 18100 levels and 
new highs with minor corrections can be seen. The pres-
ent bullish setup would cancel out on a close below 16800 
levels and lower levels of 16500 to be tested.

To conclude Nifty during the month inched northward 
tracking weak global cues and outperformed its peers 
during the month where other global Indices dripped 
below the pre-pandemic high while our domestic market 
showed resilience and was just 5% below the all time 
high. However market has been extremely volatile. Most 
noteworthy, this volatile moves were happened in narrow 
range of 1000 points. Nifty had traded within the high-
low of prior month, which resulted into the formation 
of Inside Bar (ID) pattern. Also, the monthly range of the 
candle was 750 points, hence, it was an NR (Narrow Range) 
bar. So summing up all the patterns above, Nifty has 
formed an NR+ID. The formation of this pattern indicates 
the month gone by was highly volatile in narrow range. 
Hence in the coming trading sessions, the high and low of 
last month, which stands at 18096 and 16747, respectively, 
is crucial to watch out and as per the rule, break on either 
side of the range could result in a trending move. Hence, 
it would advisable to initiate a directional bet only on the 
break of the mentioned levels. Within the range the level 
of 16900-16950 will act as a strong support as it happens 
to be the 200 DMA. Structurally, despite rise in volatili-
ty, the index managed to hold the psychological mark of 
17000, indicating inherent strength amid elevated support 
base and as Nifty is subsequently trading decisively above 
the 17350 level mark onus remains more in favor of the 
bulls. Key point to highlight that, past months trading 
range of 750-point up move from low of 16747 has pulled 
the daily stochastic oscillator in overbought conditions, 
indicating possibility of a couple of days breather. Yet, 
such a breather should not be construed as negative. 
Instead, dips should be used as a buying opportunity amid 
progression of Q2FY23 earning season.
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For institution business please contact
Mr. Dilip Minny (Co-founder- Institution); Mobile: +91 90070 66096; Email: dilipminny@ashikagroup.com

Products Products Contact

• Dhanush (Mobile App & Web 
base) 
• Online Equity, Derivative, 

Currency and Commodity 
Trading Facility

• DhanushMF (Mobile App & 
Web base)
• A One Stop Solution to all 

your Mutual Funds needs 
online.

• Back Office Reports on 
WhatsApp. Ashika BOT on 
Whatsapp / Telegram.

• Ask ACIRA - 
• Online Customer service for 

clients on our website.

• Margin Trading Facility 
(MTF)
• With this MTF facility client 

can trade inspite of debits 
beyond T+7.

• EKYC 
• It now takes just 30 mins to open an 

Account.

• ReKYC 
• Hassle-free & paperless modification 

without stepping out.

• Research Services
• A galaxy of potential research team 

to provide the best equity research 
reports, ideas, solving queries and 
many more.

• Online Fund Transfer Facility

• Securities Lending and Borrowing (SLB) 
• Provide securities lending and 

borrowing at a market competitive rate

• Depository Services (CDSL/NSDL) 
• Provide one roof solution wherein 

seamless trading could be ensured 
through DP maintained with Ashika

For Business Opportunity please 
contact 

Mr. Amit Jain (Executive Director)
Mobile: +91 90070 66000
E-mail: amitjain@ashikagroup.
com

Mr. Niraj Sarawgi (CEO - PCG) 
Mobile: +91 91676 16989
Email: nirajs@ashikagroup.com

For Services please contact 
Mr. Nand Kishore Jajoo  
(Head - DP & KYC) 
Mobile: +91 90070 66028
Email: nkjajoo@ashikagroup.com

Services at Ashika Stock Broking Limited

For start-up investing please contact
Mr. Chirag Jain (CEO); Contact: +91 22 66111700; E-mail: chiragjain@ashikagroup.com

Capital Markets Fund Raising Advisory Contact

• Issue Management 
• IPO / FPO
• Right Issue
• Qualified 

Institutional 
Placement

• Open Offer 
• Takeover 
• Buyback 
• Delisting 

• Overseaslisting 

• Underwriting 

•  Private Equity
•  Venture / Growth 

Capital
•  Pipe

• Debt Syndication
•  Project Finance
•  Team Loan
•  Working Capital 

Loan
•  Acquisition 

Funding
•  Construction 

Finance

•  M&A
•  Merger / Acquisition / 

Disposal
•  Management buy-outs / 

buy-ins
•  Leveraged buy-outs
•  Joint Ventures
•  Strategic Partnership
•  Spin-Offs
•  Divestment

•  Corporate restructuring
•  Capital Restructuring 
•  Finance Restructuring

•  Business Valuation
•  ESOP Valuation 
•  Fairness Opinion

For Debt Fund Raising / 
Mergers & Acquisition / 
Business Opportunity  
please contact

Mr. Yogesh Shetye
Contact: + 91 22 6611 1770
E-mail: yogeshs@ashika-
group.com

Services at Ashika Capital Limited
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Ashika Global Securities Pvt. Ltd is the holding company of Ashika Group, a RBI-registered non-deposit taking 
NBFC engaged in providing long term and short-term loans & advances to individual & body corporate and 
Investment in shares and securities. It has 6 subsidiaries and 1 associate company i.e. Ashika Credit Capital Ltd.

Ashika Global Securities Pvt. Ltd.

It is the Flagship company of the group and incorporated in the year 1994. RBI registered Non-banking Financial 
Company carrying on NBFI Activities i.e. investment in shares & securities and providing Loan to Individuals, 
corporates HNI etc. The company floated its shares to public in 2000 and got listed with CSE. Thereafter, in 2011, the 
shares were traded on BSE under permitted category and in 2014 got listed with MSEI. It has a registered FII as one 
of its investors.

Ashika Credit Capital Ltd.

Ashika Investment Managers Private Limited, a private limited company incorporated on July 13, 2017, is a wholly 
owned subsidiary of Ashika Global Securities Private Limited. It is acting as the Investment Manager to Ashika 
Alternative Investments, a Trust being registered as a Category III Alternative Investment Fund (Registration 
Number: IN/AIF3/20-21/0811) with the Securities and Exchange Board of India (“SEBI”) under the SEBI (Alternative 
Investments Funds) Regulations, 2012 (“AIF Regulations”).

Ashika Investment Managers Pvt. Ltd.
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AWARDS

Helping Clients Reach for Better Via SIP – National 
from Franklin Templeton Investments, 2018NSDL STAR PERFORMANCE AWARD 2018

NSE Market Achievers Award 2018
REGIONAL RETAIL MEMBER OF THE YEAR 2018 -  

EASTERN INDIA

NSE Market Achievers Award 2017
REGIONAL RETAIL MEMBER OF THE YEAR 2017 -  

EASTERN INDIA

NSDL Stock Performer Awards 
of the Year 2019

BTVI Emerging Company  
of the Year 2019

CDSL Excellent Performer in 
Depository Services

BTVI Young Business Leader  
of the Year 2019
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Ashika Stock Broking Ltd.
Ashika Stock Broking Limited (“ASBL”) 
started its journey in the year 1994 and 
is presently offering a wide bouquet of 
services to its valued clients including 
broking services, depository services 
and distributorship of financial prod-
ucts (Mutual funds, IPO & Bonds). It 
became a “Research Entity” under 
SEBI (Research Analyst) Regulations 
2014 in the year of 2015 (Reg No. 
INH000000206).

ASBL is a wholly owned subsidiary of 
Ashika Global Securities (P) Ltd., a RBI 
registered non-deposit taking NBFC 
Company. ASHIKA GROUP (details 
enumerated on our website www.
ashikagroup.com) is an integrated 
financial service provider inter alia 
engaged in the business of Investment 
Banking, Corporate Lending, Com-
modity Broking, Debt Syndication & 
Other Advisory Services.

There were no significant and mate-
rial disciplinary actions against ASBL 
taken by any regulatory authority 
during last three years except routine 
matters.

DISCLOSURE
Research reports are being prepared 
and distributed by ASBL in the sole 
capacity of being a Research Analyst 
under SEBI (Research Analyst) Regu-
lations 2014. The following disclosures 
and disclaimer are an essential part 
of any Research Report so being 
distributed.

1) ASBL or its associates, its Research 

Analysts (including their relatives) 
may have financial interest in the 
subject company(ies). And, the said 
financial interest is not limited to 
having an open stock market position 
in /acting as advisor to /having a loan 
transaction with the subject com-
pany(ies) apart from registration as 
clients.

2) ASBL or its Research Analysts 
(including their relatives) do not have 
any actual / beneficial ownership of 
1% or more of securities of the subject 
company(ies) at the end of the month 
immediately preceding the date of 
publication of the source research 
report or date of the concerned 
public appearance. However, ASBL’s 
associates may have actual / beneficial 
ownership of 1% or more of securities 
of the subject company(ies).

3) ASBL or its Research Analysts 
(including their relatives) do not 
have any other material conflict of 
interest at the time of publication of 
the source research report or date 
of the concerned public appearance. 
However, ASBL’s associates might 
have an actual / potential conflict of 
interest (other than ownership).

4) ASBL or its associates may have 
received compensation for investment 
banking, merchant banking, broker-
age services and for other products 
and services from the subject compa-
nies during the preceding 12 months. 
However, ASBL or its associates or its 

Research analysts (forming part of 
Research Desk) have not received any 
compensation or other benefits from 
the subject companies or third parties 
in connection with the research 
report/ research recommendation. 
Moreover, Research Analysts have not 
received any compensation from the 
companies mentioned in the research 
report/ recommendation in the past 
twelve months.

5) The subject companies in the 
research report/ recommendation 
may be a client of or may have been 
a client of ASBL during the twelve 
months preceding the date of con-
cerned public appearance for invest-
ment banking/ merchant banking / 
brokerage services.

6) ASBL or their Research Analysts 
have not managed or co–managed 
public offering of securities for the 
subject company(ies) in the past 
twelve months. However, ASBL’s 
associates may have managed or co–
managed public offering of securities 
for the subject company(ies) in the 
past twelve months.

7) Research Analysts have not served 
as an officer, director or employee 
of the companies mentioned in the 
report/ recommendation.

8) Neither ASBL nor its Research 
Analysts have been engaged in 
market making activity for the 
companies mentioned in the report / 
recommendation.

DISCLAIMER
The research recommendations and information are solely for the personal information of the authorized recipient and does not con-
strue to be an offer document or any investment, legal or taxation advice or solicitation of any action based upon it. This report is not 
for public distribution or use by any person or entity, where such distribution, publication, availability or use would be contrary to law, 
regulation or subject to any registration or licensing requirement. We will not treat recipients as customer by virtue of their receiving 
this report. The report is based upon the information obtained from public sources that we consider reliable, but we do not guarantee 
its accuracy or completeness. ASBL shall not be in anyways responsible for any loss or damage that may arise to any such person from 
any inadvertent error in the information contained in this report. The recipients of this report should rely on their own investigations.
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Gyanada e-learning initiative 
launching soon!
Ashika Group supports charitable foundation 
to fuel the aspirations of young girls in India.
With our vision to develop essential 21st century capacities, computational thinking and working 
with computer-based systems, we will be launching our e-learning module by September,2020.
It has been designed as two sub-initiatives: Every Child Can Code (ECCC) and Makers in the 
making (MIM). 

Updates on the Gyanada Labs  In-School program      
Our updates for the month October 2022:   
• We are excited that our students in grade 7  at MD Bhatia School have started learning mobile application develop-
ment on Thunkable. 
• Also the grade 10 students Gujrati medium school are also learning Thunkable
• We conducted a formal assessment for all students in this month and we will be soon sharing the outcome 
• Run for us at the Tata Mumbai Marathon 2023! Support the students to receive the much required skills to march 
into the future. For registration connect to Rinsa - 8451856662

Help us change computer education for children in low income schools. Support us set 
up 10 Gyanada labs in to low-income schools in the coming academic year.    
In the coming academic year, we aim to set up 10 Gyanada labs in 10 schools. In every school we want to set up 15 low 
cost Raspberry pi computers. Every Gyanada lab will impact the lives 800-1000 children every year. The labs will 
enable the schools to provide quality computer education that is open source and affordable.  

The cost of 1 Raspberry pi enabled system is INR 15000. 

The cost of 5 Raspberry pi enabled system is INR 750000

The cost of 1 child receiving computer education for a year is INR 225

Please support our mission to enable the lives of more than 8000 school children in the coming academic year. To 
support kindly click here https://tinyurl.com/58tsr29a

We, at Gyanada Foundation, engage students in practical learning. For this we provide kids with Gyanada Lab Kits. To 
help us fund these kits, visit: https://gyanada.org/donate.html. You can also write to us at rinsa@gyanada.org or connect 
with us at 9819044922. Our bank details are:
GYANADA FOUNDATION HDFC Bank, Stephen House Branch, Current A/c No. 50200002885400 
IFSC CODE: HDFC0000008
MICR CODE: 700240002 
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Registered Office
Trinity
226/1, A.J.C. Bose Road
7th Floor, Kolkata-700020
Phone: 033-4010 2500
Fax No: 033-4010 2543

Toll Free No.: 1800 212 2525
For any research related query: insight@ashikagroup.com

Corporate Office
1008, Raheja Centre,
214, Nariman Point, 10th Floor
Mumbai-400021
Phone: 022-6611 1700
Fax No: 022-6611 1710

Group Companies
Ashika Stock Broking Ltd.

(Member: NSE, BSE, MSEI, MCX, NCDEX, ICEX Depository par-
ticipant of CDSL / NSDL, Research Analyst, AMFI- Registered 

Mutual Fund Distributor) 

CIN No. U65921WB1994PL217071
SEBI Registration No: INZ000169130

SEBI Registration No: INH00000006 (RA)

Ashika Credit Capital Ltd.
(RBI Registered NBFC)

CIN No. L67120WB1994PLC062159

Ashika Capital Ltd.
(SEBI Authorised Merchant Banker)
CIN No. U30009WB2000PLC091674
SEBI Registration No: INM000010536

Ashika Investment Managers Pvt. Ltd.
(Investment Manger to Ashika Alternative Investments, a 
Category III AIF registered with SEBI)
CIN number – U65929MH2017PTC297291
SEBI Registration No: IN/AIF3/20-21/0811

Ashika Global Securities Pvt. Ltd.
(RBI Registered NBFC)
CIN No. U65929WB1995PTC069046

www.ashikagroup.com
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